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P US GOCORP SKIP LOADER 
TO DELIVER THE GOOD$ 
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Whether for transferring mixed 
concrete from the mixer to the 
main supply hopper on your block 
machine or for conveying dry 
material to an elevated mixer or 
bin, there is a GOCORP skip 
loader to match every GOCORP 
Mixer. Vertical or inclined track 
@ 12 to 65 cubic feet capacity @ 


Specials to solve your problem. 


INCLINED SKIP INSTALLATION. 
Mixer is mounted below floor level 
for handy charging. Convenient 
for bogged cement too. Angle 
and length of tracks may be 


voried to fit your needs 














HERE'S WHY GOCORP 
OUT-PERFORMS THEM ALL 


NI-HARD SECTIONAL LINERS—Longer wearing, quicker to install. 
NI-HARD RIBBON BLADES—for a thorough faster mix—Last longer 


BEARINGS— Extra oversize, self-aligning, anti-friction—standard on 
all GOCORP mixers 


NI-HARD DUST HUBS AND RINGS— Better seal, longer wear. 


WATER DISTRIBUTING MANIFOLD—Quick, effective, uniform 
water distribution 


CUT STEEL GEARS —Assures proper mesh—trouble free 
CLUTCH PULLEY —Heavy duty, friction type, controlied from charg- 


ing side 


DRUM CONTOUR-— Safer, reduces spillage when overloaded 


@ POWER—Oversized motors on all models 


DRUM GRID GUARD—Permits safe charging and complete visibility. 
Optional on smaller sizes 


AIR OPERATED DISCHARGE DOOR AND MIX-TIMER-— Standard 
equipment on 75 cu. ft. mixer, optional on smaller sizes 


GOCORP’S ENGINEERS are also prepared to meet your special 
needs including left-hand drive and truck mounting 


GOCORP MIXERS come in all sizes from 12 to 75 cubic feet. There is 
one to meet your requirements regardless of the size of your block 
machine or the aggregate used 


SGIDICORP: 
ADRIAN -MICH. 


Adrian, Michigan 


405 Grace Street 








GOCORP SUPER TRUSTEE 


Hydraulic 


GOCORP , TRUSTEE 


QUICK MOLD CHANGE—Chonge full height molds in about 
20 minutes—to other heights in about 30. 


PROVEN IN THE FIELD —— THE BIG, HEAVY DUTY, 3 ata 
time, PLAIN PALLET, ‘‘SUPER’’ TRUSTEE IS READY TO 
GO TO WORK FOR YOU NOW! 


CONSIDER THESE FACTS!!! 
@ HIGHER PRODUCTION—Up to 1100 good blocks per hour, 
with many aggregates, without abusing the machine. 


@ TOP QUALITY BLOCKS—Fewer culls in production @ Fewer 


RUGGED CONSTRUCTION—Heovy duty frame with heavy plate 
cross bracing — Heavy duty bearings — 5” dia. cross shafts @ 
The “Trustee” is built to last. 


NO BRAKE FAILURE—“Trustee” vibrator motors are 10 HP plug 
reversing type @ Designed for frequent stops and starts @ No 
brakes to cause trouble. 


rejects on the job @ Variable cycle—for complete flexibility and 

constant control of quality @ Accurate height control. Both the “SUPER” TRUSTEE and the new economy model, TRUSTEE “SPECIAL” 

LOWER MAINTENANCE—Hydrovlic operation meons fewer (also e 3 ata time), will accommodate, without alteration, molds of the 

wearing parts @ Smoother operation @ The elimination of coms, majority of plain pallet machines now in use. You can have ail the ad- 
vantages of the modern hydraulic TRUSTEES and protect your mold 


cam followers and gears means big maintenance savings for you. 


AND THAT’S NOT ALL - Ask about these other fast selling hydraulic TRUSTEE models: 
TRUSTEE “SPECIAL” 3 at a time economy model 
TRUSTEE 2%4X up to two 10x 8x 16” units per cycle and other combinations 
TRUSTEE 2X up to two 8x 8 x 16” units per cycle and other combinations 


IT COSTS LESS TO OWN A GOCORP.... 
. «+. BECAUSE VALUE IS A GOCORP PRODUCT 


investment too! 


GOTCorRe 


ADRIAN -MICH. 
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COLUMBIA 
SUPER 12 


A War-born Machine with 


Giant HYDRAULIC MUSCLE, 
Instant ELECTRONIC CONTROL 


Columbia Machines were born and bred out 
of the spectacular development of Hydraulics 
and Electronics during World War II. Experi- 
ence has proven that Hydraulic power gives 
maximum production with minimum down- 
time. Hydraulic’s middle name is Reliability. 

Electronics have achieved a glamourous 
reputation through performance. Greatest 


accuracy, longest life and fastest operation 


«<a 
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COLUMBIA IS YOUR BEST BUY 


result from Electronic controls. 

Columbia pioneered Hydraulics and Elec- 
tronics in block making machinery. Subse- 
quent experience—time-tested in hundreds of 
plants— proved the superiority of their new 
concept. A Columbia machine offers you pre- 
cise control . . . greatest versatility . . . utmost 


reliability. Write for complete information. 


MACHINE 


Home Office: 107 Grand Bivd., Vancouver, Washington 
Branches: Mattoon, Ill.; Burbank, Cal.; Orlando, Fila. 


Manufacturers and world-wide distributors of a complete line 
of plant equipment for production of concrete products 
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News 


Gregson, Page Retiring 
From Southern Materials 


C. F. Gregson, president since the 
company’s founding, and D. C. Page, 
vice president, have retired from 
Southern Materials Cox Norfolk, Va., 
as of January 1. 

Both will continue as directors and 
consultants. 

Henry Clay Hofheimer II was 
elected president to succeed Gregson. 
Hofheimer has been and will con- 
tinue to be board chairman. 


Certified Concrete Adds 
Punchceard Batching 


Certified Concrete Products Co., of 
Milwaukee, has added the Rex 
puncheard automated batching sys- 
tem, according to Kenneth L. Detro. 
manager of the ready mixed con- 
crete department. 

The plant, built by Chain Belt and 
in operation since May 1, 1958, had 
been operating as a semi-automatic 
plant, with 850 bbl. cement bins, 210 
ton aggregate bins, and a 6 cu. yd. 
tiltup mixer. 

The cement and water had been 
automatically controlled in the earlier 
operation. The new installation is 
essentially for aggregate control, in- 
cluding control of moisture. 

Certified produces concrete ex- 
clusively for Mid-City Lumber & 
Supply Co. and Elm Grove Fuel & 
Supply Co. All companies are af- 
filiates of the Jacobus Co., of Wau- 
watosa, Wis. 


Midwest RMCA To Meet 
Mar. 24-25, Chicago 


The Midwest Ready-Mixed Con- 
crete Assoc. annual convention will 
be held at the Drake Hotel, Chicago, 
on March 24-25. 


Longest Beams in Florida? 


What are believed to be the longest prestressed beams ever produced in 
Florida have been made by Maule Industries, Inc. for Miami’s new 36th Street 


Expressway. 


Each of the 20 beams made for the State Road Department is 103 feet 
long, contains 23 yards of concrete and weighs 95,000 pounds. 


They span 27th Avenue, a four-lane boulevard which the expressway 


must bridge. 


“TI believe these are the longest beams ever built in Florida, and within 
two or three inches of the longest ever produced in this country,” commented 
George Cooney, general supervisor of Maule’s Precast-Prestressed operations. 


Thorold Concrete 
Moves to New Office 


The Thorold Concrete Products, 
Ltd. office in Hamilton, Ont., has 
been moved to a recently completed 
head office building at the Hamilton 
plant. 

The two-story, attractive office is 
the center for production, engineer- 
ing and administrative functions. The 
new mailing address is P. O. Box 
16, Postal Station C., Hamilton, 
Ont. 


NAHB Sponsoring Home 
Marketing Program 


NAHB and _ affiliated manufac- 
turers have contributed $75,000 each 
to a three-phase marketing program 


designed to boost home buying. 


Hopes are that the effort will stimu- 
late sales of 250,000 additional homes 
annually. 

The initial steps are surveys of 
buyers and preparation of a manual, 
based on survey results. 


Manieri Elected Pres. 
of Carolina’s RM Assoc. 


Raymond E. Manieri was elected 
president of the Carolinas Ready 
Mixed Concrete Assoc., at the annual 
meeting held at Sedgefield Inn. 

Manieri is president of Lewis Sales 
Co. and vice president of F. D. Lewis 
& Son, Inc., Greensboro, N.C. 

Others elected include John T. 
Salmon, vice president; Henry L. P. 
Smith, secretary; Joe Seltzer, treas- 
urer. 

Directors will be appointed later 
by their districts. 
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Bob Shiely Elected 
North Central RM Pres. 


Robert C. Shiely, vice president 
of J. L. Shiely Co., St. Paul, Minn., 
was elected president of the North 
Central Ageregate & 
Ready Producers 
Assoc. 

The election took 
group’s 12th annual convention, held 
in early December in Minneapolis. 

Other officers elected are R. A. 
Everist, first vice president; G. R. 
Whitney, second vice president; Carl 
V. Carlson, Jr., secretary-treasurer. 


Commercial 
Mixed Concrete 


place at the 


Directors elected were Os ar E. 
Anderson, retiring president; Ray 


Skelton, and Roy Hardy. 


Shrinkage Studied By 
Special NCMA Committee 

NCMA has appointed a special 
committee, as a division of the Tech- 
nical Committee, to study shrinkage 
and shrinkage limits. 

Purposes of the study include find- 
ing whether shrinkage limits should 
be made a part of ASTM specs; to 
propose any other shrinkage criteria 
which might appear to be more valid 
than present criteria; and to develop 
information on desirable shrinkage 
limits based on the criteria of satis- 
factory performance in the wall, dis- 
regarding any special manufacturing 
techniques to produce such units. 

Two surveys are being conducted, 
the first of military construction, the 
second of non-military. For the 
latter, NCMA members are being 


asked to supply data. 


Riverside Prestress Named 
Agents for German Firm 


Riverside Prestressed Cone rete Co.. 
of Milwaukee, has been appointed ex- 
S. for 


Weiler 


clusive sales agents in the U. 
products manufactured by 
Products of West Germany. 

Weiler 
equipment for 
beams and slabs. Riverside is also the 
exclusive manufacturer of prestressed 
Weiler tee joists and slabs. 


produces machines and 


making prestressed 
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Smith Builds ‘Peace Shelter’ 


Smith Concrete Products Co., of Kinston, N.C., has designed a model fall- 
out shelter that they call a “Peace Shelter”. Split block, grille units and double 
concrete masonry walls were used in the attractive structure. An unusual fea- 


ture is the use of water-filled tanks as windows. 

People in the picture are, from left, John Kelly, Smith vice president; C. 
Kersey Smith, designer-builder of the shelter; NCMA’s Walter Underwood; 
and Robert W. Underwood, executive secretary of the North Carolina CMA. 


Florida Prestressers 
Elect McKinney Taylor 


At the November meeting of the 
Florida Prestressed Concrete Assoc., 
McKinney Taylor of R. H. Wright, 
Inc., was elected president. 

Max Cleland, of Perma-Stress, 
Inc., was elected vice president. The 
new secretary-treasurer is Fred Bam- 
man, of Meekins-Bamman Precast 
Corp. 

The Association has 15 members 
to date. 


RCM Requirements 
Published by NBS 


The first complete standard per- 
taining exclusively to reinforced 
masonry has been prepared by a 
standards committee (A41) of the 
National Bureau of Standards. 

It presents minimum requirements 
for reinforced hollow unit and solid 
unit masonry construction, includ- 
ing definitions and requirements for 
materials, structural design and al- 


lowable stresses. 


The standards were prepared in a 
joint endeavor by NCMA, PCA and 
the Structural Clay Products In- 
stitute. 

Copies are being distributed to 
officials of all cities and towns of 
10,000 or more population. Extra 
copies can be had from NCMA at 
15c each. 


South Florida Assoc. 
Elects Rick Bamman, Jr. 


The South Florida Structural Pre- 
cast & Prestress Assoc. recently 
elected Rick Bamman, Jr., as presi- 
dent. Bamman is a vice president of 
Meekins-Bamman, Inc. 

Other officers elected were Me- 
Kinney Taylor, of R. H. Wright, 
secretary; Norman Eakins, of Ameri- 
can Roof Slab Co., Inc., vice-presi- 
dent-treasurer. 

This is the third year of work for 
the group, organized to promote pre- 
stress-precast in south Florida. Other 
members, besides those mentioned, 
are Concrete Structures, Maule In- 
dustries, Precast Corp., and Hollo- 
stone Co. 





News 


Material Service Buys 
Gary Firm 


Material Service. division of Gen- 
eral Dynamics Corporation, has an- 
nounced the purchase of Gary Lime 
& Cement Co., Connecticut St. and 
the M. C. R. R. tracks, Gary, Indiana. 

Material Service is a major Mid- 
west producer of sand, gravel, stone, 
ready-mixed concrete, prestressed 
concrete beams, concrete pipe and 
lightweight concrete aggregate. The 
company operates 35 distributing 
yards and producing plants in Illinois 
and Indiana. 

Patrick H. Hoy, Material Service 
president, said “This move reflects 
the faith and confidence we have in 
the continued growth and develop- 
ment of the northern Indiana area. 
We are proud and pleased that we 
will have the opportunity to further 
participate in, and contribute to, its 
progress in the years to come. We 
intend to completely modernize our 
new Gary yard, in order to provide 
contractors and industry with the 
best possible service in concrete and 


other building materials.” 


Three Minnesota Firms 
Buy Three in Ohio 


Three affiliated Wilmar, Minn.., 
companies have purchased three com- 
panies in Canton, Ohio. The pur- 
chasers are Central States Construc- 
tion Co., New London Materials Co.. 
and Wilmar Construction Co. 

The purchased companies are Buck 
Hill Concrete Products Co., Ohio Tar 
& Asphalt, Inc., and Weatherall Co. 
The Minnesota firms had acquired 
Canton Aggregate Co. earlier in 
1960. 

H. H. Johnson, manager of Can- 
ton Aggregate, said the four firms 
had become affiliated but would re- 
tain their present names, manage- 
ment, personnel and operations. 
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New Office for Crosstie Company 


The staff of American Concrete Crosstie Corp., producers of concrete 
railroad ties, recently moved into new offices built entirely of precast and pre- 
stressed concrete. The building, in Tampa, Fla., is also the home for the parent 


company, Florida Prestressed Concrete Co. 


Solar screens and exposed aggregate were part of the design by Frank 


McLane and John F. Ranon. 


Concrete Industries Announce 
Horizon Homes Program 


The Concrete Industries’ Horizon 
Homes program a national effort 
involving all segments of the concrete 
industry 
construction and ownership of new 


for promoting the design, 
homes has just been announced. 
The first home merchandising pro- 
gram of its kind introduced by the 
industry, Horizon Homes is being 
jointly sponsored by the National 
Concrete Masonry Association, the 
National Ready-Mixed 
Association and the Portland Cement 
Association. organiza- 
tions include the National Associa- 
tion of Home Builders and _ the 
American Institute of Architects. 


Concrete 


Cooperating 


According to the participating 
groups, the Horizon Homes program 
has been developed as part of an in- 
dustry-wide move to encourage de- 
sign concepts and building techniques 
which will offer the home buying 
public more attractive, more livable 
and more comfortable homes. 

At the same time, the program will 
dramatize to prospective owners the 
beauty, versatility and economy at- 
tached to the imaginative uses of 
concrete in new home design and 
site improvement. 

Horizon Homes will make their 


debut in the fall of 1961 during the 
annual Parade of Homes observance 
of National Home Week — _ the 
country’s biggest, single event fur- 
thering the cause of home building. 
The program will run continually 
thereafter. 

A unique feature of the program is 
the formation of architect-builder 
teams which will be responsible for 
the design and execution of all Hori- 
zon Home models. In an effort to 
bring these homes within the price 
range of the average family, none 
will cost more than $20,000 exclusive 
of the lot. 

A series of incentive awards have 
been established for architect partic- 
ipants making the greatest contribu- 
tion in terms of creativity and the 
builders who have accomplished the 
most outstanding job of local mer- 
chandising. 

On a national level, the winning 
architect and builder, and _ their 
wives, will receive a trip to any place 
in the world. Seven regional runner- 
up prizes will also be awarded. 

Public attention will be drawn to 
the Horizon Homes program through 
a variety of nationwide and local 
promotional activities. 
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AUTOMATION...IN CONCRETE 


The first of the nation’s automated post offices went into operation 
recently in Providence, R.I. Under the cluster of concrete domes that form 
its roof are three miles of conveyors and processing machines that can 
automatically cull, sort, cancel and route 1,500,000 pieces of mail a day. 


Penn-Dixie supplied both Portland cement and Mortar cement in the 
construction of this $16,000,000 project. 


Fran! PENN DIXIE CEMENT Cosootetion 


» REGULAR, HIGH EARLY STRENGTH AND MORTAR CEMENTS 


Fae 
& AES, 


OFFicEs PLANTS 


Atlanta Detroit Petoskey, Mich. Bath, Pa. Kingsport, Tenn. Chicago 
Boston Holland, Mich. Philadelphia Nazareth, Pa Richard City, Tenn. Milwaukee 
Buffalo Milwaukee Pittsburgh Penn-Allen, Pa. Clinchfield, Ga. Detroit 
Chicago Nazareth, Pa West Winfield, Pa. Des Moines, lowa Holland, Mich. 
Des Moines New York Buffalo, N. Y. Petoskey, Mich. 


Penn-Dixie means Permanent Dependability 


Prime Contractor: /TT-Intelex Systems, Incorporated, New York, New York + Architect-Engineer: Charles A. Maguire & Associates Engineers, Providence, R. 4. 
General Contractor: Gilbane Building Company, Providence, R. 1. 


DISTRIBUTING PLANTS 


FEBRUARY, 1961 For more information use postcard facing page 32. 














Sell the modern beauty of block!—and Dur-o-wal to make it 


more than twice as strong! 


When reinforced every second 
course with Standard Dur-o-wal, 
the flexural strength of a masonry 
wall increases 71 per cent—com- 
parable to other types of rein- 
forcement used every course. But 
Dur-o-wal can do even better. 
When Extra Heavy Dur-o-wal is 
used every course with Class A 
mortar, flexural strength increases 
a mighty 261 per cent! 

Those are solid facts—facts you 


can use to sell a load of Dur-o-wal 
with every load of block, for im- 
portant extra earnings. 

Builders everywhere are turn- 
ing to Dur-o-wal’s trussed design, 
butt-welded construction, scien- 
tifically deformed rods, to give 
good-looking modern masonry 
extra years of iife. Wherever 
you're located, Dur-o-wal means 
business! Tell your customers to 
see us in Sweet’s Catalog. 


Two engineered products that meet a need. 
Dur-o-wal reinforcement, shown above, and Rapid 
Control Joint, below. Weatherproof neoprene 
flanges on the latter flex with the joint, simplify 
the caulking problem. 


DuR-O-waL 
Masonry Wall Reinforcement and Rapid Control Joint 


RIGID BACKBONE OF STEEL FOR EVERY MASONRY WALL 


DUR-O-WAL MANUFACTURING PLANTS 
e Dur-O-wal. Div., Cedar Rapids Block Co., CEDAR RAPIDS, IA. @ Dur-O-wal of Ill., 260 S. Highland Ave., AURORA, ILL. 
e Dur-O-wal Prod. inc., Box 628, SYRACUSE, WN. Y. @ Dur-O-wal Prod. of Ala., inc. Box 5446, BIRMINGHAM, ALA, 
e Dur-O-wal. Div. Frontier Mfg. Co., Bex 49, PHOENIX, ARIZ. @ Dur-O-wal of Colorado, 29th and Court St., PUEBLO, COLO. 
 Dur-O-wal. Prod., Inc., 4500 E. Lombard St., BALTIMORE, MD. © Dur-O-wal Inc., 1678 Norwood Ave., TOLEDO, OHIO 
e Dur-O-wal. Ltd., 352 Mac Nab St. North, Postal Station B, HAMILTON, ONTARIO, CANADA 





Graystone Promotes James 


John James, manager of the Ta- 
coma, Wash. branch of Graystone, 
Inc., and president of Graystone of 
Olympia, Inc., has been named to 
head the operation of all Graystone 
ready mix plants in western Wash- 
ington. 

He will remain as Tacoma man- 
ager and Olympia president. Gray- 
stone operates nine plants in western 
Washington. 


Lorenz to Manage 
Weaver Ready Mix 


Wilbur W. Lorenz has been ap- 
pointed new manager of the Weaver 
Ready Mix Co. plant in Webster City, 
Iowa. He previously managed the 
Gethmann Concrete & Materials Co. 
plant at Gladbrook, Iowa for 15 
years. 

Weaver has another plant at Jewell, 
to also be managed by Lorenz 


Nov. Paving Awards 


Gordon K. Ray, manager of PCA’s 
Paving Bureau, has announced the 
following awards for concrete paving 
for last November: 

For roads, 7 million sy. yds.; 3.9 
million for streets and alleys; 206.- 
676 for airports. For the first 11 
months. 57.9 million for roads; 33.7 
million for streets and alleys, and 7 
million for airports, for an 11 month 
total of 98.7 million sq. yds 


South Carolina CMA 
Elects C. A. Carson 


C. A. Carson, Jr., of Southeastern 
Concrete Products Co., was elected 
president of the South Carolina Con- 
crete Masonry Assoc. at the annual 
meeting held Dec. 4-5 in Columbia. 

Fred Cross. of Florence Concrete 
Co., was elected vice president and 
R. D. Wilson, of Chester Concrete & 
Distributing Co., was named secre- 
tary-treasurer. 

Clay Adams and Fred W. Steven- 
son were named northern and south- 
ern director, respectively. 
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FC&PA Names McDonald 


Director of Engineering 


Paul Lenchuk, executive secretary 
of the Florida Concrete & Products 
Assoc., has announced the appoint- 
ment of Harry McDonald as director 
of engineering, a newly created 
position. 

McDonald had 
with Penn-Dixie Cement Co. The new 
job will be a full-time position, Len- 
chuk reports. 


previously been 


Lenchuk was recently elected presi- 
dent of the Florida Society of Asso- 
ciation Executives. George Rumple, 
who handles affairs for the Jackson- 
ville block producers, was elected 
vice president of the same group. 


Maloney Concrete Buys 
Smoot Sand-Gravel 


Maloney Concrete Co., of Washing- 
ton, D. C., has reportedly signed a 
contract with Smoot Sand & Gravel 
Co. to purchase the Smoot sand and 
gravel operation. 


CCI Promotes Two 


The Calcium Chloride Institute has 
announced the promotion of two CCI 
field engineers, H. Bobbitt Aikin and 
Harry A. Smith, to the newly created 
positions of senior regional engineer. 

Aikin is from the CCI Washington 
headquarters and Smith, from 
Racine, Wis., will be in charge of the 
central Midwest. 


Meetings 


February 20-22, 1961 


National Concrete Products 
Assoc. (Canada), annual con- 
vention, Seigniory Club, Monte- 


bello, Que. 


February 20-23, 1961 
ACI, 57th 
Chase-Park 


Louis, Mo. 


meeting, 


Hotel, St. 


annual 
Plaza 


February 23-24, 1961 


Expanded Clay & Shale Assoc., 
annual meeting, Sheraton-Jeffer- 
son Hotel, St. Louis, Mo. 


March 13-16, 1961 


American Concrete Pipe Assoc., 
annual convention, Hotel Amer- 
icana, Bal Harbour, Fla. 


March 24-25, 1961 


Midwest Ready-Mixed Concrete 
Assoc., annual convention, 


Drake Hotel, Chicago, III. 


April 13-15, 1961 


Texas Concrete Masonry Assoc., 
Wind- 


semi-annual convention, 
sor Hotel, Abilene, Texas. 


April 27-29, 1961 


Texas Ready Mixed Concrete 
Assoc., Texas Aggregates As- 
soc., joint annual convention 
and equipment show, Robert 
Driscoll Hotel, Corpus Christi, 
Tex. 


June 4-8, 1961 


PCI, annual meeting, Denver- 
Hilton Hotel, Denver, Colo. 
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News 


DC Masonry Group 
Plans Architect Awards 


The Masonry Institute, Inc., of 
Washington, D. C., has announced its 
first annual architectural awards 
program. 

The program is intended to pro- 
mote excellence in architecture 
through the use of unit 
Awards will be made by a jury of 


three architects, with awards in four 


masonry. 


categories: residential, group hous- 
ing or apartments, public. buildings 
and commercial. The jury will meet 


in late March. 


The Institute is an organization of 
manufacturers, dealers and contrac- 
tors. Edmund H. Brooke, of National! 
Brick & Supply Co., Inc., is treasurer 
of the group. Giles L. Evans, Jr., is 
executive secretary. 

Robert H. Downer, of Edmonds 


Art Stone Co., is secretary. 


Reinhold Given 
NYSCMA Plaque 


At the annual New York State 
Concrete Masonry meeting, held re- 
cently, a plaque was given to Fred 
W. Reinhold, at left, in recognition 
of his contributions to the concrete 
masonry industry 

The plaque was presented by Wil- 
liam F. Fagan, newly elected presi- 
dent of NYSCMA, and of Picone 
Bros., Brooklyn. 

Reinhold is president of Anchor 
Concrete Products Inc., Buffalo. 


Screenwall Used in Connecticut 


One of the first large screenwall 
jobs to appear in a northern section 
was on the new branch bank of the 
Second National Bank of New Haven, 
Conn. The units were used more for 
decoration than air conditioning 

In the photo, the elliptical side 
walls of Plasticrete units have been 


sheathed in a 4” thickness of the 


same company’s new Venetian Grille 
bloc. Inverting alternate courses in a 
vertical stacking of this design gave 
a striking overall pattern that’s high- 
lighted at night by floodlighting. 
Architects were Rossetti Mileto of 
Bristol, Conn. Inside design used a 
harmonizing Florentine Grille design 
by Plasticrete, of Hamden, Conn. 





Plastic Barrier in Concrete Reservoir 


Above Live Oak Canyon in the foothills near Los Angeles at La Verne, 
Calif., a new reservoir has been constructed with a sheet of vinyl plastic sand- 


wiched between two slabs of concrete to form a water barrier. 


This is believed to be the first time vinyl sheet has been used in reservoir 
construction to prevent water penetration through concrete. The reservoir is 
23’ high, 72’ in diameter. The B.F. Goodrich Koroseal barrier is in the base, 


sandwiched between a 2” 
forced concrete layer. 


bottom slab of unreinforced concrete and a 4” rein- 
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Forecast by AGC: 


Record Construction 


Construction volume, after falter- 
ing in 1960 for the first time since 
the end of World War II, is expected 
to rise to an all-time peak of $76.8 
billion in 1961, thereby providing a 
major thrust in helping boost the na- 
tional economy out of a downturn for 
the fourth time in the postwar years. 

This estimate, announced by the 
Associated General Contractors of 
America in the January issue of its 
magazine, The Constructor, is about 
314 per cent above the $74.1 billion 
total estimated for 1960, and also 
tops the previous dollar volume rec- 
ord of $75.5 billion of construction 
put in place in 1959. 

The forecast in the AGC’s annual 
review and outlook statement is di- 
vided into $57.275 
construction and about $19.5 billion 


billion of new 


in maintenance and repair opera- 
tions, compared with the 1960 totals 
of $55.1 billion and $19 billion, re- 


spectively. 


Housing Recovery 


The yeal is expected to be char- 
acterized by a partial recovery in 
housing activity, a continued increase 
in the high level of private nonresi- 
dential building, and rises in virtual- 
ly all categories of public works. Pub- 
lic construction, propelled by the rec- 
ord-breaking volume of bond issue 
proposals approved by voters in 
1960, will be dominated by state and 
local public works projects. 

Basic assumptions attached to the 
1961 outlook are that over-all eco- 
nomic activity will turn upward in 
the second half of the year after over- 
coming the current lag in the first 
half; that construction costs will re- 
main stable; that no prolonged work 
stoppages will occur in basic indus- 
tries; and that international compli- 
cations will not adversely affect do- 


mestic construction. 


Review of 1960 


Construction volume in 1960 
showed the first annual decline in 
dollar value —- about 2 per cent 


since the end of World War II, with 
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the loss in momentum due principal- 
ly to a sagging residential market. 
The outstanding features of 1959 
construction activity a spurt in 
housing and steadily declining indus- 
trial building — were reversed, with 
a sharp drop in residential volume 
and a steep climb in industrial build- 
ing. 

New private construction, although 
falling 2 per cent, continued to dom- 
inate the scene with a total of $38.9 
billion, while public construction to- 
taled $16.2 billion, showing the first 
decline in public works in the post- 
war period. 

The 10 per cent drop in private 
residential building reflected a de- 
cline in housing starts that began in 
the fall of 1959 under the pressure 
of a tightening supply of mortgage 
funds and increasing interest rates. 
By year’s end, the housing market 
had not responded appreciably to ef- 
forts to ease credit conditions. 

On the other hand, nearly ali pri- 
vate nonresidential categories  in- 
creased, with the total exceeding $10 
billion for the first time for a 14 per 
cent rise. 

Industrial building made a spec- 
tacular 38 per cent comeback with 
an $800 million increase for a total 
of nearly $3 billion. Commercial 
building rose to more than $4 mil- 
lion; religious construction reached 
$1 billion for the first time, and 
moderate gains were made in the pri- 
vate educational and social and rec- 
reational categories. 

Outlays for public utilities reached 
$5.3 billion, a 6 per cent increase, 
sparked by increased spending for 
gas and telephone and telegraph fa- 
cilities. Farm construction fell 5 per 
cent to $1.3 billion. 

The slight decline in public con- 
struction was accounted for by drops 
in public housing, highways and mil- 
itary facilities. 

Highway construction, the largest 
single public category, declined 5 per 
cent to $5.7 billion due to a crisis in 
financing. Military construction, al- 
though showing larger expenditures 
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on missile base construction, fell 11 
per cent to $1.3 billion, with reduc- 
tions in regular and conventional 
building programs. 

Moderate increases were shown in 
conservation and development and 
public building construction. 

It is estimated that maintenance 
and repair—covering all types of 
construction—declined from $19.3 
billion to about $19 billion. 

The average construction 
rose approximately 3 per cent in 
1960, while wages paid by contrac- 
tors increased by an average of 4.7 
per cent. The prices of materials re- 
mained fairly stable during the year. 


costs 


Factors in 1961 


The anticipated rise in construc- 
tion in the coming year is expected 
to be a big factor in overcoming the 
economic since the con- 
struction industry is the nation’s larg- 
est production activity. In recent 
years it has been consistently ac- 
counting for about 15 per cent of the 
gross national product and about the 
same proportion of total employment, 
directly and indirectly. As the largest 
user of materials, the construction in- 
dustry’s volume of activity is a major 
factor in the output of many other 


recession, 


industries. 

The AGC regards the outlook for 
construction in 1961 as generally fa- 
vorable for the following principal 
reasons: 

1. The needs for all kinds of physi- 
cal facilities—both private and pub- 
lic, and both residential and nonresi- 
dential 
backlogs of needed construction in 
some categories especially. After the 
slight decline in construction activity 
in 1960, the pressure of the needs 
will be greater. 

2. There should be a considerable 
pickup in residential construction, 
both private and public, in the com- 
ing year, if only for the reason that 
the country’s rapidly growing popula- 


remain large, with serious 
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Fred Reinhold’s comments on: 


Anchor’s 3-Mix 


1 paper by Fred Reinhold, president, 
{nchor Concrete Products Co., Buf 
falo, N.Y., and Max Soltzer of {llco 
{utomatics, Seaford, N.Y.:; presente d 
at the 54th annual ABPA convention, 
in Atlanta April 4-6, 1960. 


Max Soltzer: 


When we 
Reinhold and asked him whether or 
not he might be interested in having 


first approached Mr. 


us automate his batching department, 
the first thing he said to us was, 
“Look, I want to caution you that 
vour competition has turned this job 
down.” 

Of course, that immediately made 
us very cautious and we requested an 
opportunity to survey his plant very, 
very carefully. After lots of considera 
tion, we requested a meeting with 
Mr. Reinhold and his staff. We felt 
reasonably sure that we could do a 
good job if he would permit us to 
make the following modifications: 

Divorce the Flexicore operation 
from his batch 
take the travelling weigh 


completely mixing 
operation ; 
hatcher and split it, so we could 


weigh cement simultaneously with 
aggregate, gaining time and efhficien- 
cy; and install three 2-speed vane 
feeders, so that we could handle his 
cement, silica flour and lime proper- 
ly, fast and efficiently. 

Acreeing to that, we would under- 
take to automate his batching depart- 
ment. 

Incidentally, he insisted that this 
be a turnkey job, that we be respon- 
sible for everything, bin work, trough 
conveyors, scales 

[here is one more thing that Mr. 
Reinhold insisted on, that we install 
1 moisture meter and leave it there 
for as long as he thought necessary 
so that he would be convinced beyond 
any sort of reasonable doubt that 
there would be no problem on that 
score. 

Mr. Reinhold 
that would do everything that his 


wanted a_ system 
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present system did before it was au- 
tomated. He wanted a 3-formula sys- 
tem; he wanted an automation sys- 
tem that was as flexible as his mix 
men were up there. 

In other words, he wanted it to 
have the 
three different 
and three amounts of aggregate in 


capabilities of weighing 


amounts of cement 


each mixture. 


We had to come up with the prop- 
er type of electromatic weighing 
system, and had to build it in our 
own shop as we didn’t find anything 
around like it. 

There is a panel for each mixer. 
Each machine can be operated sepa- 
rately, can be operated manually, or 


semi-automatically. 
Batching Setting 


There are three rows of dials, with 
six dials in each row. The superin- 
tendent has but to dial the amount of 
cement and it’s calibrated in pounds 
which, incidentally, has made the 
present scaies more efficient than they 
normally would be. The superintend- 
ent, to start the day, would be given 
the various formulas for that day’s 
production. In the first row, represent- 
ing mixer +1, he would dial the 
amounts of cement, silica flour, lime, 
coarse and fine material, sand, and 
lock the dials in position. So with 
the second and third row of dials. 

He would then start the mixers, 
make the first batch manually, look 
it over and set his moisture control. 
He then would go down and watch 
to see how the block looked as they 
came out of the machine, because 
that’s what really counts. 

He would then probably go up 
above again, make a slight adjust- 
ment, either a little wetter or drier, 
lock the moisture control into posi- 
tion and he should be set for the day. 

(Mr. Soltzer then described the 
complete and thorough safety system 
and monitoring controls built into 
the Anchor system.) 


Automation 


Fred Reinhold: 


As to the capabilities of automated 
mixing, we are equipped to use four 
aggregate bins, two bins for cement, 
and one for silica flour. We can and 
have used three different batches, 
one for each machine, — one con- 
crete, one lightweight and one spe- 
cial, without encountering any 
difficulties. In addition to that, we 
operate a Flexicore plant with the 
mixer on the same floor as the block 
plant mixers, and that is automati- 
cally batched out with the concrete 
block. 

Ill just sum up the end results of 
mixer automation. One _ condition 
which has interfered with automatic 
mixing has been low or inconsistent 
water pressure. That has given quite 
some trouble in the summer time 
when water pressures get down to 
10 or 15+ under- 
stand, that is no fault of the people 
who installed this automation. They 
cannot guarantee to maintain water 


pressure. Now 


pressures when they fall. Low water 
pressure, or a sudden drop in water 
pressure has on several occasions 
been the cause of wet batches. One 
of the main requirements of auto- 
mated mixing in our plant is a con- 
stant water pressure. 

We are taking care of that because 
the local water supply authority can- 
not give us a guaranteed pressure. 
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We drilled for and found satisfactory 
water and will have our own water 
pressure tanks to maintain 40-50+ 
pressure. We will save about $9,000 
a year on our water bill, so we'll pay 
for the tanks, pump and the well 
drilling all in about nine months’ 
time. So it’s a good thing we had a 
little water trouble. 

One of the main requirements of 
automated mixing at our plant is that 
for best control, water pressure should 
be between 40 and 603. If it drops 
below 15+ at the mixers, the mois- 
ture meters will give very poor mois- 
ture control. That again, I say, is 
no fault of the system. 

Now we in the north climate here 
and some of you in the north, have 
frozen material problems. We had 
one just before I left. When using 
material that must be steamed, such 
as sand and gravel, you have poor 
moisture control of batches. Hot sand 
and gravel will evaporate moisture 
while in the machine hopper, and we 
must change settings on moisture 
control whenever temperature mate- 
rially changes. 


Weigh Batching 


Datching is calculated on weight 
basis and not Therefore, 
cubic feet weight changes to create 
volume changes. Just about two 
weeks ago, I walked out to the plant 
batching 


volume. 


to show somebody the 
plant, got up on the mixer floor and 
found the mixer filled up, the floor 
overflowing, aggregate laying all over 
the mixing floor under the central 
mixer. What happened? A frozen 
lump got into the valve gate of the 
aggregate and stuck there with the 
gate open. Well, that just poured out 
of there and kept on pouring. 

A bell rang to give a signal, the 
foreman upstairs knew 
was wrong but by the time he got 


something 


up the spiral stairway and saw that 
stuff coming down, he had about 
fifty yards of material laying all over 
him. It took us about two hours to 
get out of the mess. Of course, we’ve 
had things like that happen even 
under manual operation. Even when 
the man was up on the mixer floor 
and he got a lump and couldn’t get 
that lump out, he filled the mixer up 
too. So the automation was no worse 
than a man was. 
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But that’s one of the problems we 
do have in the north where we have 
frozen material and we don’t get it 
thoroughly thawed out before it gets 
in the bin. Or, over a week-end you 
may have some freezing up of the 
moisture in the bin. 

We have very accurate control of 
weighing of our cement and silica 
flour and other ad-mixtures of 
blended material. Our weight varia- 
tion in batches can be controlled to 
within one or two pounds per batch 
on cementitious materials — that’s 
putting it up to about 500% gross 
weight of the various ad-mixtures 
and when you get within one or two 
pounds that’s closer than any mixer 
man, the best in the country, could 
give you. We used to get variations 


up to 25% on cementitious material 
when we had hand batching with a 
mixer man to watch the dial. 

I got up there one day and I no- 
ticed the dial was over about 224 
and I said “What happened, you’re 
22+ over?” Well he said, “The fore- 
man told me never to be under on 
cement, always be over.” I said, “You 
don’t have to be over 22+, do you?” 
That was the only answer I got from 
him. 

Now the efficiency of the scales in 
weighing out aggregates is also con- 
trollable to within 3 to 4# on a 
4.0003 batch. That’s pretty close 
when you can say you don’t exceed 
over five pounds variation in weight 
on 4,000 of material. The result 

Continued on next page 


One traveling batcher is shown at right rear in this view of 
the facilities at Anchor Concrete Products. 
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that you get is uniform batching and 
uniform strength. 

We have received material which 
required no steam and was run di- 
rectly into the bin. This material had 
been free of snow and ice, therefore, 
we had no trouble. After setting up 
our panel we were only required to 
spend about 45 minutes in the mixer 
room to set up these four panels. This 
time was required to check moisture 
content on the three batches for the 
machine and after this initial check 
and adjustment, we left the mixing 
room and returned only to change 
batches as required or make minor 
adjustments to the water controls. No 
longer do we have the wet batches 
laying on the floor, or excessively 
dry batches the mixer man gave us 
before. 

Other than this frozen material 
out of the bin, I have not seen a 
batch too wet or a batch too dry. 
We are getting uniform mixes. It’s 
almost uncanny, unbelievable, that 
you can get such uniform batches. 
As of the date of this report the au- 
tomated mixing room is operating 
very satisfactorily and very 
rately. It has been in operation now 


accu- 


for five months. 

In our Flexicore batching we are 
adding calcium chloride automati- 
cally, in our block batching we are 
adding plastisizer automatically. 

This automation on the mixer floor 
has_ eliminated 
men, two days and two nights. We 
had no trouble with the union. This 
equipment will be written off with a 
saving in cement by more accurate 
weighing. We do not have the exact 
figures of what we are saving but 
when I tell you we used to vary from 
1+ to 25+ over on cement we figure 


permanently four 


we are going to save at least $5,000 
in 12 months’ time on cement with- 
out cheating in the batch. 

We are getting better block also. 
We found after running for about 
sixty days that the block were com- 
ing out of the laboratory compression 
tests about 10 to 15% stronger than 
we ever did under manual mixing. So 
what do we do, we just cut back on 
those scales on cement. How much 
that will save we haven't figured yet. 
So with the saving of four mixer men 
that cost us $20,000 a year, plus so- 
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cial security and taxes for unemploy- 
ment, we'll write off our investment 
in about 24 months and from then 
on we'll have the advantage. 

The beauty of the whole thing is 
that when you set those batches, you 
can forget them, unless, as I say, you 
get a lump coming down in there to 
open up the gates and hold it on you. 
It’s better mixed, it’s accurate in 
weighing, the block have a better tex- 
ture and the days of having slump 
block with wet batches are gone, I 
think, forever. 

I want to tell you one thing more 

we waited so long to get this in- 
stallation, we had our water meters 
in for about five months and that’s 
the heart of your whole installation. 
We've had three previous different 
types of water meters and none were 
accurate, and gentlemen, if you get 


automation and you get a cheap 


Lin Tee Beams 


water meter, you're in trouble. You 
might as well throw out your auto- 
mation — don’t even put it in. Prove 
out the water meter that the man 
gives you. Put your meters in first 
on a trial basis. If they don’t operate, 
take them out. You are under no con- 
tract or obligation. 

That was the guarantee they made 
to us that they would work and they 
told us in advance, if your meters 
don’t work, we're through — we're 
licked — and they worked. So we 
saved those four men and got better 
mixes. The foreman of the plant sets 
the dials up each morning and be- 
cause we can’t rely on one man alone 
since he might be sick or we might 
lose him some way, we trained anoth- 
er man. Our laboratory technician 
is also being trained to operate the 
system, so when he is trained we'll 
have three men who can take care 
of the automation buttons up there. 


go a-traveling 


When people think of using precast concrete they usually think of small 
items such as concrete blocks made locally. When 18 Lia Tee beams, 120 ft. 
long and weighing 26 tons each are moved across country 220 miles on a sec- 
ondary mountain road, it would seem thinking has changed. 

Nicholas Sakellar and Associates of Tuscon, Arizona designed the Buena 
Vista School gymnasium in Fort Huachuca, Arizona. C. H. Leavell and Com- 


pany built it. 


Arizona Prestressed Concrete Company in Phoenix, Arizona manufac- 
tured the 18 Lin Tee girders each 120 ft. long, 6 ft. wide and 26 tons apiece. 
Consultation on their design was by T. Y. Lin and Associates of Van Nuys, 


California. 


Seven trucks moved them 220 miles over mountain roads to Fort Hua- 
chuca. Reliance Trucking Company walked them into position with a 60 ton 
crane with a 100 ft. boom. Everything moved like clock work and 12,060 ft. of 
roof was erected in 3 days. Apparently the local school board is delighted as 
they are letting further work. Incidentally these are the largest Lin Tee girders 


made to date. 
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Before you expand, modernize, merge... 


Study your 
management, 
marketing, 

financing 


By 
Stuart M. Berman 


What needs to be done when man- 
agement faces the need to obtain 
outside funds to finance an expansion 
or major rehabilitation of its facilities 
or needs funds for any purpose, for 
that matter? 

At this point, it should be said that 
good bankers, insurance companies 
or investment firms are interested in 
more than just the numbers on the in- 
come statements or balance sheet. 
They want to know the kind of man- 
agement the company has, its back- 
ground, reputation, and professional 
ability. They want to know if the 
plans for the company’s future have 
a good foundation based upon past 
operations and a realistic appraisal 
of the new opportunity and how it is 
to be capitalized upon. 

Management must take a look at 
itself. The most usual situation for 
companies in your industry is te have 
limited managerial resources in terms 
of numbers of able and effective peo- 
ple. 

A major undertaking such as the 
expansion of facilities or opening of 
a new pit or concrete plant or major 
rehabilitation of present facilities is, 
therefore, going to tax the owners or 
managers of the business to an un- 
usual degree. Since management in 
most of your companies cannot di- 
vorce themselves during this period 
from day-to-day operations, they must 
be physically and temperamentally 
prepared for the job. The manage- 
ment must be capable and prepared 
to meet new situations with new solu- 
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tions and probably to manage at the 
conclusion of the new undertaking a 
larger and, consequently, more com- 
plex and demanding business. 

In addition, the payout period for 
such an undertaking will probably 
be ten to twenty years. Consequently, 
those who might support with funds 
such a venture over this time sweep 
will want to be assured that provision 
for successor management to the pres- 
ent owners and managers is provided. 

This is quite an important point in 
your business and should be recog- 
nized and dealt with realistically. 
Both you and those to whom you 
turn for funds will want to be reas- 
sured that the business will be prop- 
erly managed during the payout pe- 
riod. 

The past operations of the com- 
pany must be examined and the re- 
sults of these operations analyzed. 
The sales and profit picture of the 
company should be reviewed and the 
growth portrayed. To the extent pos- 
sible, the sales and profit growth of 
the company should be placed against 
that of other companies and against 
the sand and gravel industry as a 
whole. Comparison of the company’s 
growth and that of the parts of the 
construction industry that it serves 
is another useful comparison. Man- 
agement is here showing that, indeed, 
it has been able to manage in the 
past as an indicator for the future. 


Facilities and Customers 


In this connection, condition of 
facilities and how they have been 
maintained is important. Investors 
want-to be sure that ther investment 
will be adequately maintained and 
protected in the future. They will 
want to examine the policy of the 
company regarding the use of the 
money reserved for depreciation. 

The markets and customers served 
by the company are important, as we 
will see, in analyzing the company’s 
potential. The total unit, dollar sales 
by product for at least the past five 
and preferably ten years should be 
shown. Then, distribution of these 
sales by the major markets should be 


shown. 


Individual customers, of signifi- 
cance, within these broad categories 
should be identified. Their future 
probable course of action will have 
an important bearing on the success 
of the new venture. 


Competition 


Unfortunately, you cannot operate 
your business or any other in a vacu- 
um—very few of you, I am sure, 
have such a monopolistic position in 
your marketing area that you can ig- 
nore the effect of competition. 

You should determine and, in fact, 
plot on a map the location of each 
of your competitors. 

Then an analysis of the sales vol- 
ume of each of these competitors 
need to be made. Such information 

Continued on next page 
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can be obtained by you from knowl- 
edge of their plant capacities, and, 
in many cases, you will know the 
major customers that the competitors 
serve and can estimate their volume. 
After obtaining this information, you 
can see what per cent of the market 
you have versus what the total mar- 
ket is. 

An honest appraisal of what actions 
your competitors might take to 
change their and your percent of the 
market should be undertaken. At this 
point, the status of their reserves, 
their location as opposed to your own, 
becomes important. If the prospect is 
for them to be out of gravel in a 
short time then, obviously, your mar- 
ket position could improve. On the 
other hand, if they will be closer to 
major new highway construction than 
you, then the contrary will pertain 

It is also necessary to evalu ite their 
facilities and operations in relation 
to yours, because anything that would 
have effect upon your relative costs is 
significant. If they are in a position to 
set the prevailing price, then you 
must take this into consideration later 
in your estimates of sales and your 
financial projections. 

The quality and quantity of re- 
serves or of a new deposit being con- 
sidered must be confirmed by a reli- 
able engineering company whose re- 
putation will not be questioned. These 
reserves should at least be adequate 
to cover the term of any prospective 
borrowing. 

Once the question of material sup- 
ply has been satisfied, the problem 
of how to process the materials, the 
type of equipment required, includ- 
ing the capacity should be deter- 
mined for a new plant or if an old 
plant carefully analyzed for its ex- 
pansion possibilities. 

Then it is necessary to determine 
how the material will be put into the 
customers’ hands—will yards need to 
be established, will material be 
trucked to the yards by your trucks, 
and will you own or rent them, will 
you expect your customers, for the 
most part, to pick up material. 

Now that we have examined the 
past operations of the company, in- 
cluding the markets and customers 
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served, the competition and their 
and your own facilities, a very care- 
ful appraisal of the future or potential 
market opportunities must be made. 

Initially, you will want to deter- 
mine the total potential for your com- 
pany’s products in its marketing area. 
Then, in view of the competition and 
other factors, a determination must 
be made of the reasonable potential 
for your company. 

How do you obtain information on 
the total market for your area? The 
answer is that information can be 
obtained from any number of sources. 
For example, from the departments 
of labor and commerce, as well as 
from your own National Association 
and similar sources, from publica- 
tions such as “Business Week,” “Ar- 
chitectural Forum,” etc., estimates of 
new construction, by the major cate- 
gories, both short and long range can 
be obtained. 


Population Growth 


Also, from some of these same 
sources, can be obtained estimates of 
population growth for the future, 
Population growth, its movement, and 
its composition, such as the forma- 
tion of new households, is important 
to almost all phases of the construc- 
tion industry. 

The tremendous federal highway 
program with over 40,000 miles of 
super highways can have such an 
important effect upon your business 
that it should be analyzed for your 
locality by itself. There is no question 
that residential and commercial build- 
ing follows these highways and, to a 
great degree, influence industrial 
building and public works. As a 
matter of fact, these highways have 
already caused major shifts in our 
population. 

To obtain information for a partic- 
ular locality so that figures related to 
the U. S. or a particular state might 
have meaning, will require some ad- 
ditional sources. 

The Federal Reserve Bank, major 
commercial banks, newspapers, cham- 
bers of commerce, are all sources of 
this general and local information. 
City planning or state planning 
boards, where they exist, are excel- 
lent sources of the kind of data 
needed to evaluate the market growth 
potential in a particular area. These 
planning boards, of necessity, have 
to be thinking, not months but years, 


ahead. Their plans for urban renewal 
and public housing, major public 
projects such as sewage disposal 
plants and convention halls, new high- 
ways, etc., all require long time spans 
for engineering; acquisition of land 
and financing. This kind of informa- 
tion is on a local basis and available 
to you. Also, from a local point of 
view contractor’s associations, cement 
companies, and public utilities can 
be helpful as they, too, are interested 
in construction and usually have mar- 
ket information which will be useful 
to you. 

In addition to looking at the pres- 
ent outlets for your products, po- 
tential new markets or additional 
competition should be considered. 

Having looked at the potentials in 
the various markets, the company’s 
products must be related to the 
growth of each of these markeis and 
consideration given to the competi- 
tion in the various product areas. 


For example, if the population of a 
city is moving north into the suburbs, 
and your ready mix plant is located 
south of the city, don’t expect to ob- 
tain your past share of sales of con- 
crete for residential construction. 


Competition Changes 


In terms of competition, the plot 
you made of the location of your 
competitors and their sources of sup- 
ply and reserves was not an idle ex- 
ercise. Time in your business can 
change the sources of supply, and 
consequently, the competition dras- 
tically. The location of major new 
construction can have the same im- 
pact. You want to be sure to watch 
the right people and to evaluate their 
actions. In other words, you must 
understand not only the world you 
live in, but the one which you will 
live in ten to twenty years down the 
pike. 

As a matter of fact, upon the com- 
pletion of your analyses, you are 
very likely going to know more about 
your competitors’ future than they do 
themselves. 

I can recite a case of a company in 
your business who now controls the 
major share of the market in an im- 
portant metropolitan center. However, 
in a matter of a few years, his well- 
located source of supply will be de- 
pleted. This company will then no 
longer have the haul advantage that 

Continued on page 25 
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Hazard’s 
Award 
Winning 


Promotion 


Extensive program uses 
billboards, newspapers, publicity, 
fairs, displays and stunts 


“Not a Termite in a Truckload” is a concrete block 
sales slogan indicative of a spirited concrete masonry 
promotion campaign that recently won Hazard Products, 
Inc., the Grand Award in the National Concrete Masonry 
Association’s first annual promotions awards contest. 

So effective has Hazard’s promotional effort been in 
the San Diege area, that one local architect remarked 
“masonry specifications normally call for concrete blocks, 
but in San Diego we simply specify Hazard Bloc.” 

What’s the key to Hazard’s promotional success and 
consequent sales growth? Concrete asked Bruce Hazard, 
president of Hazard Products. 

“There are several keys,” he began. “The chief ones 
are a complete line of quality masonry products, a con- 
sistent aggressive sales effort and a consistent promo- 
tional advertising and public relations program.” 

“Our promotional effort is pointed at three specific 
markets 1) architects, 2) masonry and general con- 
tractors, and 3) the consumer, this group including home- 
owners and property owners.” 

“Our advertising efforts began in 1946,” Hazard con- 
tinued, “the same year we set-up shop. Since then a con- 
sistent name-brand program has served to establish Haz- 
ard Bloc as synonymous with concrete block.” According 
to the masonry firm president, newspaper ads, radio an- 
nouncemerts and billboard advertising have been effec- 
tive in brand-name selling, but truck signs and job signs 
are also of primary importance. 

“Every Hazard delivery truck is a traveling billboard,” 
he said. “Goes Up Fast, Goes Up To Last; Building a 
Better San Diego; Not a Termite, etc., and similar slo- 
gans plus strong trademark identification ride on our 
trucks throughout the sales area. Truck drivers and sales- 
men carry cardboard job signs which are put up at the 
job site. Most of these show the masonry contractors 
name and phone number as well as our brand identifica- 
tion.” 

Additional advertising is pointed to brick mason ap- 
prentice contests, special events, trade shows, expositions 
and fairs under a joint merchandising and sales program. 

Continued on next page 
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Typical of the quality of photos 


sent with Hazard’s news releases. 





Ads like this 

helped win the 

NCMA st. 
Call HAZARD for the at pains 


names of qualified contractors 
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Hazard’s Promotion 


Continued from previous page 


SCREEN 


a DyG THESE CRAZY 
“Ng HAZARD BLOC 





RD CAMPAIGN 


fod 


et 


These billboards were part of the 
Hazard entry at the NCMA Los Angeles 
meeting; their entry won the 

overall grand award in contest. 


Here's what a Hazard display looked 


like iwia de ale rs hardu are store 


This is ty pu al of a Hazard display 
at county fairs: this one featured 
the baseball-playing chicken. 
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An annual builder, architect or homeowner contest tops 
Hazard’s list of merchandising events. Patterned to the 
year’s over-all promotional theme, the contest offers at- 
tractive prizes, and is supported by a substantial adver- 
tising budget. Also a public relations function, the con- 
test offers ready-made news feature articles for local and 
trade press. 

The 1960 summer-long Sun and Moon Spot Home Im- 


provement Contest drew nearly 300 entries, with the two 


top prizes awarded to improvements designed and built 


by professional contractors. However, many homeowner 
projects were close competitors in the race for $2,000 in 
prizes. 

Hazard Center, a well planned retail masonry products 
sales yard, is an adjunct to the merchandising effort and 
draws hundreds of customers each week. Attractive prod- 
ucts displays and abundant idea booklets show the cus- 
tomer how Hazard products will look when installed. 
Architects and contractors frequently visit the center with 
their clients to select materials and colors. 

Hazard Center is a masonry headquarters and handles 
many materials besides the concrete block and clay hrick 
which the firm manufactures. A complete line of build- 
ing stone, landscaping rock, patio and floor tile, fifteen 
to twenty separate screen or decorative grille units, slump 
block and many other building products are displayed 


and sold. 
Public Relations 


Highly successful in the Hazard public relations pro- 
gram is a continuous publicity campaign, publicizing as 
the opportunity arises, various newsworthy concrete ma- 
sonry construction projects in the San Diego area. Arti- 
cles generally give credit to the architect and contractors 
responsible for the design and completion of the project. 
Special emphasis is given top-quality photography ac- 
companying such articles, which have gained wide ac- 
ceptance in local newspapers and news magazines and na- 
tional trade publications. After such releases have been 
published, Hazard follows with a letter and a publicity 
clipping, merchandising the service to the architect and 


contractor. 
Special Events 


Hazard said two special events held each year were 
an important adjunct to the public relations program. 

The events backed by months of preparation and in- 
tensive planning serve to boost Hazard’s promotional 
program over the top. The two, a county fair exhibit and 
an annual open house at the Hazard plant, win thousands 
of new friends each year. 

The crowd annually jamming the San Diego County 
Fair would rival the sizable crowds attending many mid- 
western state fairs each year. And with clock-like regu- 
larity, the Hazard exhibit lures thousands of spectators 
with its dramatic masonry displays and special attrac- 
tions. A prime location maintained each year, together 
with such outstanding attractions as chickens playing 
baseball, a midget building midget houses and talking 
mynah birds, draw a large audience. Visitors leave the 
exhibit carrying Hazard products literature, and remind- 
ing each other to tell neighbors and friends about 


those crazy chickens! 
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Here Are Details of 
One Hazard Promotion 
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First prize went to this design 
using Classic screen units and 
clay Bric planters at the Goulds. 


A summer-long home improvement contest, sponsored 
by Hazard Products, Inc. of San Diego, and offering a 
total of $2,000 in prizes, has been termed a success by 
Bruce Hazard, president of the sponsoring firm. 

Named the Hazard Sun & Moon Spot Home Improve- 
ment Contest, the competition drew entries ranging from 
garden walls to extensive vackyard remodeling projects. 

Contest rules called for homeowners to submit glossy 
photographs of their improvemen.s for preliminary judg- 
ing. Judging was based on the best use of Hazard Bloc, 
Hazard Bric, and Decor Roc, or a combination of the 
products in back yard, side yard or front yard. 

Homeowners were allowed the perogative of employ- 
ing a professional masonry contractor, landscape con- 
tractor or completing the project themselves. 

The contest was divided into three monthly preliminary 
contests plus a sweepstakes contest in which all previous 
entries were eligible. 

Judges for the contest, which began April 24 and 
ended August 31, were R. J. Swaner, president of the 
San Diego Building Contractors Association and vice 
president of the Bollenbacher and Kelton building and 
development firm; and George La Pointe, editor of the 
California Garden Magazine. 

“We held the Sun & Moon Spot contest to promote 
interest in outdoor living and in the many improvements 
that can be made through the use of masonry products,” 


Hazard said. 
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Design Contest Added to ACI Meet 


A structural design competition is 
an added attraction to the 57th An- 
nual Convention program of the 
American Concrete Institute to be 
held at the Chase-Park Plaza Hotel, 
St. Louis, Mo., February 20-23. With 
prizes totalling $400, the competition 
is open to any fourth or fifth year 
architectural student attending Wash- 
ington University (St. Louis) or the 
University of Illinois. 

The purpose of the contest, accord- 
ing to Howard A. Coleman, chairman 
of ACI’s St. Louis convention com- 
mittee, is to recognize and reward 
significant contributions to structural 
design through more efficient use of 
concrete. 

The building to be designed is an 
interdenominational chapel for an 
island naval base. Design models will 
be on display in the exhibit hall 
where exhibits of companies serving 
the concrete industry will also be lo- 


cated. 
Program 


The convention program includes 
one general session and six technical 
sessions. Twenty technical papers are 
scheduled for presentation during the 
four-day meeting. 

The first one-and-a-half days will 
be devoted to technical committee 
meetings. A _ technical committee 
progress session—a new ACI con- 
vention feature—will convene Tues- 
day afternoon, Feb. 21. Some of the 
purposes of this session are to fa- 
miliarize attendees with the impor- 
tant committee work of the Institute, 
suggest to interested parties oppor- 
tunities for direct research or sponsor- 
ship of research project, and to publi- 
cize work presently in progress and 
the reports, standards, etc., which can 
be anticipated in the future. 

The general session gets underway 
Wednesday morning, following open- 
ing remarks by the honorable Ray- 
mond Tucker, mayor of St. Louis, 
and ACI President Joe W. Kelly, 
Berkeley, Calif. This first session will 
feature reports of recent meetings af- 
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fecting concrete technology, including 
those of the International Association 
of Bridge and Structural Engineers, 
the Third International Congress of 
the Precast Concrete Industry, and 
the Autoclaved Cellular Concrete 
Conference. Cement and 
production in the Soviet Union will 
also be discussed by A. Allan Bates, 
Portland Cement Association, Re- 
search and Development Laborator- 
ies, Skokie, IIl. 

Concurrent sessions on Design and 
Construction, and Materials are 
scheduled for Wednesday afternoon. 
Subjects of papers to be presented 
include prestressed and preloaded 
concrete mine pillars, Mitchell Park 
Conservatory (Milwaukee), analysis 
of stresses and the load carrying 
capacity of the Lincoln Boulevard 
Bridge over Lost River, Idaho; and 
supporting structure for retractable 
roof of Pittsburgh Public Auditorium. 
Other topics are water-cement ratio 


concrete 


versus strength, chemical prestressing 
of concrete elements using expanding 
cements, load tests on patterned con- 
crete masonry walls, and quality con- 
trol of concrete on the job. 

Two concurrent sessions also will 
be held Thursday morning. The ACI 
Committee 216 symposium on fire 
resistance will cover fire resistance of 
reinforced concrete, fire resistance of 
building construction protected by 
concrete, and fire resistance of pre- 
stressed concrete. Four papers will be 
offered during the Design session: 
a controlled-deflection design method 
for reinforced concrete beams and 
slabs; theory and analysis of pris- 
matic folded plate structures; rectan- 
gular concrete stress distribution in 
ultimate strength design; and tie 
requirements for reinforced concrete 
columns. 

The annual research session will be 
held Thursday afternoon, under the 
direction of ACI Committee 115. 





ACI 55-Year 
Index Ready 


More than a half-century of im- 
portant writings in concrete technol- 
ogy are listed in the AC/ 55-Year In- 
dex, 1905-1959 which will be pub- 
lished currently by the American 
Concrete Institute. 

The Index is a comprehensive 
guide to technical papers which ap- 
peared in the ACI Proceedings from 
1905 to 1929 and in the monthly AC/ 
Journal (which succeeded the Pro- 
ceedings publication) from 1929 to 
1959. Each paper is indexed by title, 
author, and major subject classifica- 
tion. About 18,000 entries are listed 
altogether, with major subject head- 
ings in bold face type to aid the 
user in locating material quickly. 

Also indexed are published discus- 
sions of ACI Journal pzupers, includ- 
ing the individual discussers. The in- 
formative brief discussions that have 


appeared in the ACI Journal as “Job 
Problems and Practices,” “Letters 
from Readers,” “Concrete Briefs,” 
and “Problems and Practices” are 
indexed under the major subject, as 
are the convention discussions of the 
early years of the Institute. Pub- 
lished miscellany of special interest 
to ACI members, such as committee 
reports and presidential addresses, 
also are cataloged. 

In addition, a special synopses sec- 
tion is featured, devoted to brief 
summaries of all technical papers 
published in the ACI Journal since 
1929. 

The new ACI Index, of 6 x 9-in. 
format, contains more than 350 
pages. Designed for years of fre- 
quent use, it has hard covers with 
standard library binding. It is avail- 
able at $9.00 per copy from the 
American Concrete Institute, P. O. 
Box 4754, Redford Station, Detroit 
19, Michigan. 
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What’s New in 


KQUIPMENT and MATERIALS 


Malsbary Heaters 


The Malsbary instantaneous water 
heaters are said to deliver abundant 
hot water in 2 to 3 minutes. This 
heating speed and close control steam 
comes from the use of flash-type con- 
tinuous coils. 

Each Malsbary unit is a complete 
package, requiring no walled-in area 
or separate room. They're fully 
automatic with modulating tempera- 
ture controls. For a safety feature, 
there is no boiler-type reservoir and 
consequently no explosion hazard 
from excess pressure. 

Forrer’s, of Milwaukee, has been 
appointed to handle the line of water 
heaters, with models delivering vol- 
umes from 215 GPH to 1150 GPH 
through 100°F rise. Forrer’s will also 
handle the Malsbary line of steam 
generators. 

Forrer’s, 2225 N. Humboldt Ave., 
Milwaukee 12, Wis. 


Enter B34 on Inquiry Card 


Almasol Lubricants 


Almasol lubricants are a new form 
of gear and bearing lubricants, in- 
troduced initially in early 1959. The 
Almasol itself is a refined powder, 
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produced from aluminum, magnesi- 
um and silicate, carried in various 
bases. It works by forming micro- 
thin sheet-like layers of natural lubri- 
cant between the film of oil or grease 
and the metal. The powder actually 
bonds to the metal surface, remain- 
ing even when the base oil is gone. 
Advantages of the lubricant are 
said to be resistance to all types of 
acid wear; great load carrying char- 
acteristics; retention of these qual- 
ities up to 1900°F temperatures. 


The Aimasol powder is blended 
with various petroleum oils and lubri- 
cants for different applications, in- 
cluding one inorganic, non-melting 
product designed for use in such ex- 
tra high temperature applications as 
kilns. 

Two brochures describing the 
product are available on request. 

Lubrication Engineers, Inc., P. O. 
Box 7128, Fort Worth, Texas. 


Enter B35 on Inquiry Card 


Curing Cover for Prestress Forms 


For two years, Eau Claire (Wis.) Stresscrete, Inc., has been using a new 
18 oz. vinyl-laminated-nylon fabric to cover forms during curing. The matesial, 
called Herculite 80, is said to improve curing and lower costs. 

Because it’s non-porous, the fabric prevents the loss of live steam and mois- 
ture within the forms, and allows a shorter curing period. Fuel costs are said to 


be cut as much as 30%. 


The Herculite lasts well in Wisconsin winters, Eau Claire Stresscrete re- 
ports, and is unaffected by mildew or rot, and almost impossible to tear, if punc- 
tured. Repairs can be made with a patch kit. 


Herculite Protective Fabrics, 661 Fourth St., Newark 7, N.J. 


Enter B36 on Inquiry Card 


For more information use postcard facing page 32. 





Equipment & 
Materials... 


Ram-Con Precaster 


The Ram-Con low-cost precasting 
machine produces lintels, sills and 
precast specialties, giving versatility 
and simplicity of operation. The ma- 
chine is entirely air operated, using 
four cylinders and an overhead 
mounted air ram which delivers 1700 
blows per minute. 

Controls are mounted on a porta- 
ble table at the proper height to give 

The _ standard 
model will produce units up to 8’8” 
long, 24” wide and 10” deep. Special 


operator efhicient y. 


size machines are available on re- 
quest. 

The design of the machine makes 
it possible to vary length, height and 
width of units, and also to make an- 
gular units varying in height or 
width from one end to the other. Two 
men can produce 400 lineal feet of 
lintels per day. 

Concrete Equipment Co., P. O. 
tox 595, Florence, Ala. 


Enter B37 on Inquiry Card 


New Concrete Brief 


A new brief on the subject of “Cal- 
cium Chloride for Concrete Construc- 
tion” has been issued by the Calcium 
Chloride Institute. 

The publication was designed for 
ready mixed concrete operators, con- 


tractors, and engineers who wish to 


22 For more information use postcard facing page 32. 


accelerate the set of concrete, espe- 
cially when outside temperatures fall 
below 70 F. 

The brief lists major beneficial ef- 
fects of using calcium chloride for 
this purpose, contains charts on early 
compressive strength, calcium chlo- 
ride with air-entrained concrete, and 
tells how to prepare and use calcium 
chloride in standard solution. 

Copies are available on request to 
the Calcium Chloride Institute, 909 
Ring Building, Washington 6, D. C. 


Enter B38 on Inquiry Card 


Vibrating Shafts 


Oswalt announces the introduction 
of a new Vibrating Shaft. The failure 
of most withstand the 
strain exerted upon them through 
machine operation is the greatest 


sheaves to 


cause of shaft vibration deficiencies. 
Grooves become so worn that belts 
are often completely buried within 
them. This causes excessive wear on 
the belts, a drag on vibrating motors, 
changing the entire action of the vi- 
brating system, and a reduced pitch 
diameter that may increase the fre- 
quency of the shaft vibrations. 


This new vibrating shaft provides 
a method of maintaining exacting 
vibrations per cycle in machine oper- 
ation with, when necessary, the inex- 
pensive and simple replacement of a 
few easily accessible parts. A taper- 
lock bushing is removed . . . the old 
sheave is replaced by a new sheave 
... the bushing is reset . . . the entire 
change is made without disturbing 
the bearings or the weights. Perfect, 
complete vibration of the mix is prac- 
tically guaranteed. 

Shaft parts can be ordered sepa- 
rately or as complete assemblies. 

Write for Shaft Bulletin which 
describes this method of controlling 
the problem of vibration in block 
making machines. 

Oswalt Engineering Service Corp- 
oration, 1335 Circle Avenue, Forest 
Park, Ill. 

Enter B39 on Inquiry Card 


MB Prestress Book 


high quality 
prestressed concrete are described in 
16 studies of outstanding prestressed 
projects in a new 20 page publication. 

A prestressed lift slab, 120° long 
bridge girders, and a 2 million gal- 
lon prestressed water tank are some 
of the projects, which include both 
pretensioned and post-tensioned proj- 
ects. The use of Pozzolith in these 
jobs is also covered. Bulletin MBR- 
P-13 

Master Builders Co., Cleveland 18, 
Ohio. 


Enter B40 on Inquiry Card 


Applications for 
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New Concrete Volume Computer 


Gerson has announced a concrete volume computer made of white vinyl 
plastic. This computer will figure cubic yards of concrete required from Jength, 
width and thickness dimensions. Advertising is printed on the back of the com- 


puter. 


Gerson Co., 87 Deering Road, Mattapan 26, Mass. 
Enter B41 on Inquiry Card 
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Nauta Mixers Use 
3-Way Action 


The Nauta Mixer has been li- 
censed for manufacture and sale now 
in this country. The mixer, developed 
in Nolland, uses a 3-way mixing ac- 
tion said to provide more accurate 
control, to do the job faster, and to 
reduce heat generation to a minimum. 

As shown in the drawing inset in 
the photo, the mixing action is done 
by a rotating screw. Vertical and hor- 
izontal cross currents are set up in 
the material. In addition, mixing 
takes place as the lifted material 
flows down the cone again. 

All three mixing actions are simul- 
taneous with a converging effect ut 
the bottom of the cone. It’s said that 
you can get accurate dispersion of 
one part in 10,000 or more within 
three minutes; that separation is pre- 
vented since the contents remain 
closely together. A 5 hp motor can 
mix a 4000 lb. batch, with a liquid 
injecting device obtainable for use. 

J. H. Day Co., 4932 Beech St. 
Cincinnati, 12, Ohio. 

Enter B42 on Inquiry Card 


Form Design Catalog 


A new idea in ordering forms for 


producing steps, planters and such 
has been developed by Vulcan. The 
catalog consists of removable sheets, 


showing drawings of various forms 
and products. The person ordering 
the form fills in the dimensions, in 
space allowed for this, to get forms 
to produce specific sizes. The inno- 
vation is designed to save time on 
both ends. Special designs are also 
available if needed. 
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Vulcan is specializing in step and 
stair forms, but also has designs in 
planters, screen wall, curbing, feed 
troughs, septic tanks, etc. 

Vulcan Mfg. Co., Box 309, Fond 
Du Lac, Wise. 

Enter B43 on Inquiry Card 


Columbia Opens Depot 


Columbia Machine has opened a 
new service and parts depot at Or- 
lando, Fla., with Floyd Crossley as 
depot manager. 
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Supply the commercial market 
with trim and other elements 
for large and small buildings. 
Example: cast stone sun shades 


Then there is the home- 
owners’ masonry needs to sup- 
ply from low-cost stepping 
stones to swimming pool com- 
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Meekins Wins Nat’l. 
Safety Award 


Top national divisional honors for 
outstanding safe driver performance 
were won by Meekins, Inc., of Miami, 
in the passenger car division of the 
29th annual national fleet safety con- 
test conducted by the National Safety 
Council. 

The Meekins 21 car fleet operated 
141,160 miles during the contest pe- 
riod with an accident rate of 0.00% 
per 100,000 miles. The award was 
presented at the National Safety Con- 
gress and Exposition. 


MEMPHIS ACADEMY OF ARTS 
Cast Stone Sunshades by White Stone Co., Memphis 





offer so much more 
for so little extra! 





ponents. And Trinity White 
looks so much better! 

Use Trinity White for all 
stock items and custom jobs. 
It is a true portland. Gives 
whitest white; truest colors. 
Address Trinity White Port- 
land Cement, 111 West Mon- 
roe St., Chicago. 


—the whitest 
white cement 


A product of GENERAL PORTLAND CEMENT COMPANY 


Dolles + Fort Worth * Houston 


For more information use postcard facing page 32. 





ASTM Standards On Mineral 
Aggregates And Concrete 


This book sponsored by Committee 
C-9 on Concrete and Concrete Ag- 
gregates and Committee D-4 on Road 
and Paving Materials includes all of 
the standards Com- 
mittee C-9, but only those for ag- 
gregates and other selected highway 


prepared by 


Committee 


materials developed by 
D-4. In addition it contains pertinent 


specifications for cement which are 


under the jurisdiction of Committee 


C-1 on Cement. 


A companion book to this publica- 
tion is available covering all materi- 
als of a bituminous nature used in 
highway construction and in the 
waterproofing and roofing fields. 

The book contains approximately 
134 standard specifications, methods 
of test, recommended practices and 
definitions of terms for mineral ag- 
gregates, concrete, concrete curing 
materials, expansion joint fillers, re- 
inforcing paving block and 
brick, and bituminous and non-bitu- 
minous these 


standards 50 are revised, or 


steel, 


road materials. Of 


new, 


have had their status changed since 
the 1958 edition was published. 

Copies of this book may be ob- 
tained from ASTM Headquarters, 
1916 Race Street, Philadelphia 3, 
Pa. at $5.75 each. 


Winter Concreting 


Book Published 


“Winter Concreting — Theory and 
Practice” is the title of a 1574 page 
book, containing proceedings of the 
RILEM symposium in Copenhagen, 
Denmark, that has been 
published. 


recently 


Papers are in English, with sum- 
maries and conclusions in English, 


Men who KNOW say 
Put the STRESS on 


French and German. 
The book costs $12.50 with regular 


STIRRUPS and LEVELING 


Designed for 
dependability and 
convenience in 

the manufacture of 
prestressed concrete 
cored slabs. 
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¢ SPECIAL SIZES 


* 


CHAIRS, HANGERS, STIRRUPS 


Carefully shaped #6 and 
#11 gauge wire forms for 
accurate centering and 

ease of use in the reinforcing 
of concrete joists and other 
pre-cast concrete products. 


mail 


chair hanger 
short regular 
stirrup stirrup 
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RING COILING CO. 


4045 West Thorndale Avenue - Chicago 46, Illinois 


For more information use postcard facing page 32. 
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binding, or $14 with deluxe binding. 

Copies can be had from the Dan- 
ish National Institute of Building 
Research, 20 Borgergade, Copen- 
hagen K., Denmark. 


Freeze-Thaw Test 
Equipment Booklet 


“Automatic Equipment for Freez- 
ing-and-Thawing Tests” is the title 
of a new booklet of two papers that 
describe construction, development 
and use of such equipment. 

The first paper, titled “Automatic 
Freezing-and-Thawing Equipment 
for a Small Laboratory”, is by Wil- 
liam A. Cordon, associate professor- 
civil engineering, Utah State Univer- 
sity. 

The other, “Automatic Equipment 
for Rapid Freezing and Thawing of 
Concrete in Water”, is by Herbert K. 
Cook, engineering vice president of 
the Master Builders Co. 

The price of this booklet is 80c; 
bulletin 259. 

Highway Research Board, Nation- 
al Academy of Sciences, 2101 Con- 
stitution Ave., Washington 25, D. C. 


Dundee Elects 
Martin President 


The board of directors of Dundee 
Cement Dundee, Mich., have 
announced the election of Roblee B. 
Martin as president and board mem- 
ber. Dr. Hans Gygi, former president, 
was elected board chairman. 


Co., 
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Management 


Continued from page 16 


it has enjoyed and its market share 
will go to those better able to serve 
the customers. 

The projection for one of your 
products would go something like this 
with the facts already obtained at 
Determine how each of the 


going to grow. 


hand: 
major markets is 
From your historical participation in 
these markets, and considering the ef- 
fect to competition and new cus- 
tomers, and products, determine your 
prospective participation in these 
markets. 
Caution—obviously, this requires a 
lot of judgment; experience in mak- 
ing such projection is therefore ex- 
tremely valuable. 

Too optimistic a position could put 
any loan, and therefore the company, 
in jeopardy. Too conservative a re- 
sult could preclude the loan you are 
looking for. In balance, it is probably 
more desirable to be on the conserva- 
tive side while pointing out factors 
which could improve the picture. 

Those experienced in this type of 
market analysis will not automatically 
accept the numbers as they are added 
up. They will back off to look at the 
total picture to see if it is realistic in 
balance. An increase in market share 
from, say 20% to 75%, would be 
subjected to fine screening. 


Carl Meyers Appointed 
Superior Concrete GSM 


Carl Meyers has been appointed 
general sales manager of Superior 
Concrete Machinery Co., Columbus, 
Ohio. Meyers has been in the con- 
crete industry for 15 years in sales 


and engineering. 


PCA Shelter Film 


“The Dual-Purpose Koom,” a 14- 
minute sound and color motion pic- 
ture promoting family fallout shelter 
construction, has been produced by 
the Portland Cement Association. 

Made with the cooperation of the 
Office of Civil and Defense Mobiliza- 
tion, the film portrays an average 
family and its decision to own a shel- 
ter. Interwoven in the script are facts 
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about radioactive fallout, its causes 
and effects, as well as the construc- 
tion of a concrete masonry basement 
shelter. 

The basic theme of the film is to 
show how a shelter facility can easily 
be converted into another room of 
the house by fixing it to double as a 
den, study, extra bedroom or dark- 
room. This point is dramatically 
underscored by having the interior 
attractively furnished and the walls 
built of textured concrete masonry 


units. 


PCA’s new film also features the 
appearance of Gov. Leo A. Hoegh, 
director of OCDM, who explains the 
advantages and importance of having 
a family shelter together with the 
protective measures one should take 
in the event of a nuclear attack. 

Cleared for television, “The Dual- 
Purpose Room” is designed for show- 
ings to builders, contractors and civ- 
ic, service, educational, fraternal and 
religious groups. Prints may be bor- 
rowed or purchased through PCA 
district offices. 





How “INTEGRAL” WATERPROOFING 
can boost your split block 
sales and profits — 


New Edick MIX-IN pre-waterproofs block 


inside and 


out... gives you a premium-quality, faster selling line. 
Here’s the 4-point story: 





Figure A 


GIVES YOUR SPLIT-BLOCK PRODUCTS 
positive, built-in protection against water 
and moisture seepage. That's because 
MIX-IIN is part of the block itself (Fig. A) 
.+. Mot just a film applied to the outside 
surface (Fig. B). 





COMPLETELY ELIMINATES need for ap- 
plying brush-on waterproofing ... makes 
labor-and-materials savings of approxi- 
mately $45 per 1000 sq. ft. of wall sur- 
face. It's a dollar-saving your customers 
will really “buy”. 











1 BAG 
CEMENT 


MIX-IN 


REAL ECONOMY FOR YOU because 
you add only 4% |b. of MIX-IN water- 
proofing (approx. 10c) per bag of 
cement... figures out to less than !/Ac 
per sq. ft. MIX-IN is available in econ- 
omy drums for as little as Iéc per Ib. 





UNTREATED 


WITH MIX-IN 


DEMONSTRATE ...and sell! Toke two 
split blocks, one made with MIX-IN, one 
without. Pour water on them...see the 
difference. Show your customers how 
MIX-IN cuts water absorption by more 
than 50 percent. 


GS SSS SSS SS SSS SS Sesser eas 
Use coupon teday for trial order... money back gvorantee! ff 


§ ’ 

t 

| Sock 
g LABORATORIES, INC. 


2358 South Burrell St. 
g Milwaukee 7, Wisconsin 


ADDRESS 
CITY, STATE 


(] Rush 400# trial drum of MIX-IN @ 18¢ per Ib. 
(_) Send literature and quantity prices. 


For more information use postcard facing page 32. 
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NEW 
OSWALT 
MI xXE 


SIX BLADE « OPEN TYPE 


WIDTH and LENGTH 
8 to 14 Inches LESS HEIGHT... IDEAL for 


SPACE CONSERVING INSTALLATIONS. 


THOROUGH MIXING 


Six Niherd Blades with proper 
ter the material at 60° hemo to stir he 
entire mix from top to bottom and end to 
end. 

The various gradations of aggregate 
are completely intermixed with cement as 
woter is a os into every minute 
particle of the material 

Every batch is thoroughly mixed to ob- 
tain the HIGHEST CEMENT YIELD and to 
assure the ultimate in CONCRETE PLASTIC- 
ITY, UNIFORMITY, DENSITY and TEXTURE. 


LESS ‘POWER DEMAND’”’ REQUIRED 


As only one-sixth of the blades enter the mix at 
@ time, the “Power Demand” is accordingly, greatly 
reduced. The power supplied by a 30 h.p. motor is 
more than ample to drive this Mixer, fully loaded, 
continuously at peak operational efficiency. 


AIR OPERATED DOOR 


Door is 12” wide by 45” high and placed to per- 
mit quick and complete emptying of Mixer. It is auto- 
matically operated by a compressed air system that 
affords accurate, repeated openings and closings. 


Write for MIXER BULLETIN 


OSWALT 


ENGINEERING SERVICE CORPORATION 








Past experience has shown that 
owners of diesel powered equipment 
often have difficulty starting the en- 
gine in cold weather because of a 
lack of knowledge about diesels. 
Since the combustion principles of 
diesels are different from gasolines, 
it naturally follows that the starting 
technique is also different. 

A thorough understanding of cold 
weather diesel facts will enable the 
diesel equipment owner to start the 
engine quickly and efficiently and 
also eliminate possibility of damage 
to the engine through incorrect start- 
ing procedure. 

Let us first look at the rules: 

1. Keep engine in good operating 
condition. Good valve and ring seat- 
ing provide maximum compression 
necessary for easier starts and 
smooth running. Clean injector tips 
assure proper atomizing and even 
distribution of fuel. 

2. Keep battery at peak charge. 
Low temperatures alone reduce bat- 
tery efficiency and rob cranking pow- 
er. 

3. For best results use either start- 
ing fluid or glow plugs as directed. 

4. Keep fuel clean and fuel lines 
free of water or air locks. 

5. If shelter is available for your 
equipment, use it. 

The diesel engine has no spark 
plugs so it relies on high compression 
in the cylinder to heat air in the cyl- 
inder enough to burn the fuel in- 
jected into it. When the engine is 
cold the metal parts rapidly absorb 
the heat in the cylinder and thus pre- 
vent ignition. This happens every 
cold day so that the engine needs 
help to get started. 

Assuming the starter is turning the 
engine at normal starting speed, 
there are two ways to get proper 
starting conditions: One, heat the air 
introduced into the cylinders; the 
other, help out with a fuel that burns 
at a lower temperature than diesel 
fuel. 

In some open chamber diesels, 
such as Cummins, a glow plug is 
mounted in the intake manifold. 
When fuel is sprayed onto this glow- 
ing element a small fire is kindled 
in the intake manifold and this 
heated air is drawn into the cylinder 
giving enough boost to start the en- 
gine in most instances. 

Engines with a precombustion 
chamber design usually mount the 


For more_information use postcard facing page 32. CONCRETE 





Starting Your Diesel Engine | 
in Cold Weather | 


glow plug in this small precombus- 
tion chamber so that ignition begins 
in a fractional part of compressed 
air in each cylinder where fuel is in- 
jected. Usually failure in starting 
with glow plugs comes because the 
operator is too impatient to allow the 
plug to heat fully before he begins 
cranking. 

Ether and ether base fluids 
fuels with a lower flash point, or tem- 
perature, at which they begin to 
burn. This method is better liked be- 
cause it gives instantaneous results. 
Ether fluids are high energy fuels 
and if used carelessly or too freely 
can cause serious mechanical engine 
damage because of abnormal com- 
pression pressures. 


are 


In an engine with a glow plug in 
the intake manifold never use ether 
and the glow plug at the same time. 
A nasty backfire or perhaps even 
more serious damage could result. 


Starting Fluids 


Ether starting fluids are available 
in gelatin capsules, pressure capsules 
and aerosol-type pressure cans. Each 
form has its particular hardware to 
direct the ether to the engine intake 
manifold. All of them work effective- 
ly—choose the one best suited to 
your needs. Both types of capsules 
are a “one shot proposition” while 
the aerosol can provides a more gen- 
erous supply. Warm aerosol cans and 
capsules vaporize more quickly so 
keeping the ether indoors until ready 
for use is to your advantage. 


Types of Oils 


Very cold weather causes crank- 
case oil to become very viscous or, 
in other words, thick. Obviously it is 
difficult for the oil pump to circulate 
thickened oil so that the initial start 
starves cylinder walls and bearings 
of oil for a short time. It is especially 
important to avoid speeding the en- 
gine during this critical period. 

There are multiple viscosity oils 
on the present market which are thin- 
ner when they are cold. These oils 
have a low viscosity oil base with 
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certain resins added and thicken as 
they warm up. Diesel engine makers 
have been reluctant to approve their 
use, therefore always follow your en- 
gine maker’s oil recommendation. 

If it is practical at the end of the 
working day to drain the oil from 
your engine while it is warm, it can 
be warmed in the morning and 
added just before cranking the en- 
gine, with good results. 


Battery Choice 


Most automotive type diesels have 


| 


an electric cranking motor as a util- | 
ity starter. Since accessory loads | 
vary so widely, the choice of bat- | 
teries has always been the result of | 
experience. Under normal conditions | 


most batteries are adequate but cold 
weather causes frequent 


failures. | 


Generally speaking, more and larger | 
plates mean a greater reserve of | 


cranking power. 


If your battery is in good condi- | 
tion but fails to start your engine by | 
not lasting long enough, a larger | 


battery will crank your engine long- 
er. Price, physical size and weight 
are all good indications of battery 


size. Gasoline starting engines give 


unlimited cranking duration once 


started. Air starters are excellent | 


since they usually give higher crank- 
ing speed but a regular mobile com- 


pressor unit is usually needed to sup- | 


ply enough air. 
Protect Equipment 


If a shed is available to shelter 
your equipment use it to your ad- 
vantage. Fully enclosed sheds can be 
heated enough to be of real benefit 
in starting the engine since the air, 
crankcase oil and coolant all get the 
benefit of the warmth. In some cases 
cylinder head bolts may be replaced 
with special bolts having built-in 
electrical heating units. These heat- 
ers help by giving warmth to the 
coolant in the engine water jacket 
and usually require only house cur- 
rent electricity which may be avail- 
able in your shed. 





Thousands Save 

on Truck and Tractor 
Maintenance with 
Almasol Gear Lubricants 


The same ALMASOL Wear- 
Arresting Agent which origi- 
nally helped solve problems of 
high surface temperatures, 
extreme pressures, and acid 
corrosion on supersonic jets 
and space-conquering rockets 
is now providing new dimen- 
sions of protection for heavy 
equipment. 


Transmissions and differen- 
tials on trucks, tractors and 
other heavy duty work equip- 
ment are critical areas. Here 
loads are heaviest... heat at 
maximum... failures costly 
... downtime lengthy. 

Mass-produced automotive 
gear oil cannot handle the ex- 
treme conditions of pay-loaded 
equipment. 


ALMASOL 607-608 Gear 
Lubricants are advanced prod- 
ucts which have demonstrated 
time after time their ability to 
reduce frictional heat from 50° 
to 80° F.in heavy “work horse” 
fleets. The Almasol supple- 
mental lubrication creates a 
friction inhibiting surface on 
gears and bearings, and pro- 
tects against acid pitting. 


ALMASOL provides a mar- 
gin of protection far beyond 
the realm of ordinary gear oil. 
The Almasol film “takes over” 
when overheating or overload- 
ing creates conditions which 
would cause oil alone to fail. 


FREE LITERATURE 

We would welcome the oppor- 
tunity to send you informative 
brochures discussing how LE’s 
exclusive patented ALMASOL 
Gear Lubricants can increase 
your operating efficiency and 
save you money on mainte- 
nance costs — just as it has 
for thousands of other heavy 
equipment owners. 





a WRITE, WIRE OR PHONE DEPT CO-1 





ENGINEERS 
INC. 
Fort Worth 11, Texas 
Custom Built Lubricants fer Heavy Equipment 


NAME 








ADDRESS 





civy. 





For more information use postcard facing page 32. 





SPEEDY 
DELIVERY 


ECONOMY FORMS 


30 offices and 8 warehouses throughout 
the nation, assure prompt service and 
speedy delivery anywhere in the U. 5S. 
Save time, materials, money, by renting 
Economy Steel Forms for concrete con- 
struction. Supplied with supervisory 
service—form erection drawings 


ECONOMY FORMS CORP. 
Box 128-H, H. P. Statica 
Des Moines, lowa 


Please send catalog on Economy Steel 
Forms, and address of nearest sales office 
Name 

Firm Nome 

Address 

City 





, 
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Construction Forecast 


Continued from page 11 


tion urgently requires more houses 
and apartments. The sharp decline in 
housing in 1960 accentuates this 
need, and is expected to prompt in- 
creased governmental efforts to stim- 
ulate activity in this field. The incom- 
ing Administration is committed to 
sponsoring legislative measures to ex- 
pand residential construction. 

3. The easing of credit conditions 
in recent months may be expected to 
have a stimulating effect on construc- 
tion in general, and housing in par- 
ticular. While the lowering of inter- 
est rates by the Federal Reserve 
Board did not help residential con- 
struction in 1960, that was due to the 
relative scarcity of mortgage money. 
However, another action by the Fed- 
eral Reserve Board last fall—by 
which some $1.3 billion of additional 
reserves was made available to the 
nation’s banks—will serve to stimu- 
late the flow of money and increase 
the availability of mortgage funds. 


ready-mixed 


Conerete 


ECONOMICAL—costs very little 


extra per square foot... 


DURABLE—color all-the-way through 


the concrete... 


PERMANENT—to weather and 


sunlight . . . 


For further information and color card write to 


FRANK D. DAVIS CO. 
3285 E. 26th STREET LOS ANGELES 23, CALIF. 
eastern office: 


450 METUCHEN R&D. 
SOUTH PLAINFIELD, N.J. 


For more information use postcard facing page 32. 


4. The second major factor in the 
tapering off of construction activity 
in 1960 was the curtailment of high- 
way construction. It may be confi- 
dently expected that the new Admin- 
istration and the new Congress will 
take whatever steps are necessary to 
put the long-range highway program 
back on schedule. This will not only 
mean more road construction, but it 
will also stimulate much construction 
of other kinds, which always follows 
the building of highways. 

5. Outlays for new plant and 
equipment will probably rise in 1961. 
Roughly one third of capital invest- 
ment is spent for construction. 

6. The record amount of public 
bond issue proposals approved in 
1969 will lead to an expansion of 
public works. While the effects of 
these bond issues will be felt mostly 
in later years, they will have some 
influence on public construction dur- 
ing the coming year. 


Columbia Cement Moves 
Office to Columbus 


Columbia Cement Corp. has an- 
nounced the transfer of its general 
sales offices from Zanesville, Ohio to 
a new building in Columbus, Ohio. 
The company will keep order depart- 
ments at its Zanesville and Barberton 


plants. 


FMC Appoints 
Walter Eichelberger 


Food Machinery & Chemical Corp. 
has appointed Walter Eichelberger as 
sales engineer for Form-Crete casting 
forms. His territory will be the South- 
east, including Florida, Georgia, 
South Carolina, Alabama, the Carib- 
bean, with headquarters at the FMC 
main office in Lakeland, Fla. 


Medusa Promotes Two 


Norman E. Severance has been 
named director of sales and, Phillip 
A. O'Connell has been appointed 
sales manager of the Chicago division 
of Medusa Portland Cement Co. 
Severance, who will direct market- 
ing policies and customer relations, 
will continue in overall charge as- 


sisted by O’Connell. 
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ANSWERS EVERY QUESTION 


ABOUT MAKING GOOD CONCRETE BLOCK 


Block producers who have bought 

L the Second Edition of William 

Table of Contents Grant’s famous book are lavish in 
their praise of the new material in- 
cluded and the updating of subjects 
that were covered in the first edi- 
tion. Many have reordered enough 


Lightweight Aggregates = 
copies for each of their key people. 
Segregation of Aggregates 


Portland Cement and its Reactions 


Heavyweight Aggregates 


We suggest you order today on a 
Grading and Proportioning Aggregate money-back guarantee of satisfac- 
tion. Payment with your order 
Admixtures to Concrete Mixes 
please. 


Testing of Concrete Aggregates 


Mixing and Processing Concrete 

Construction of Kilns 

Curing Concrete Units More Pages * More Subjects Covered 
Drying and Storage of Concrete Units 
Cracks in Block Walls More Illustrations Charts and Tables 
Prefabricated Floor Systems : 
More of Everything that Made the First Edition 


Specifications and Testing 


t Boil i 

steams Saees ea Shale Cong the Most Popular Book on the Subject 
Fuels and Combustion 

Boiler Feed Water Ever Offered the Block Producer 
Selection of the Block Machine 

Miscellaneous Equipment 


Notes on the Block Itself 


rial No ORDER YOUR COPY TODAY— 


CONCRETE PUBLISHING CORP. 
S$ 5 00 400 WEST MADISON ST. 
. CHICAGO 6, ILL. 


POSTPAID PAYMENT MUST ACCOMPANY ALL ORDERS 











NEW ENLARGED SECOND EDITION 
MANUFACTURE OF by WILLIAM GRANT 


CONCRETE MASONRY UNITS 
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CLASSIFIED 


ADVERTISING 


Classified advertising copy may be ordered only in even column inch multiples, minimum one column inch, at the 
rate of $10.00 per column inch. Closing date for classified advertising copy is the 4th of the month preceding. 
All orders and copy should be sent to Concrete Publishing Corporation, 400 West Madison $?., Chicago 6, Illinois. 





FOR SALE 


1950 BESSER VIBRAPAC, complete with Besser 
Front Pallet Feeder, Bergen Hoist, Bergen Height 
& Density Control and Bergen Harmonic Drive 
In good operation condition. Price $9,500 f.o.b 
Ridgefield, New Jersey 


ROCK-CRETE PRODUCTS, INC. 
343 Broad Avenue, R |, New Jersey 


DRAIN TILE MACHINE WANTED 


Champion Tile Machine complete with attachments 
for making 4”, 5”, 6” concrete drain tile 


LANG CONCRETE PRODUCTS 


269 Sunset Bivd. Sharon, Pa. 
Phone: Diamond 2-6962 











FOR SALE 


Standard Brikcrete machine, Model HHC-50, with 
batch hoist and mixer. Dies for 4” and 8” Brik- 
crete with half sizes and all corners. Dies for 
Terracrete 8” x 12” and 12” x 16”. Also 10 
steel racks. Priced right for quick sale. Chicago 
area 
BOX 68-3, core CONCRETE 
400 W. Madison St., Chicago 6, Hil. 


FOR SALE 


Complete set Besser molds. 275 bbi. cement silo, 
complete. 1400 18%2” x 26” x 14” pallets, top 
condition. Willard weigh batcher, electric. Koehr- 
ing mixer, Model 1-B, tilt 2 yd. concentric. Send 
for complete list of descriptions 


TRANSIT MIXED CONCRETE CO. 
3464 E. Foothill Bivd. Pasadena, Calif. 





USED BLOCK MACHINES 
& MIXER FOR SALE 


BESSER 1950 with front feeder, hoist and 
height & density control; reconditioned 
and painted ........ itesawes 
BESSER 1947, rear feed, Stearns offbear- 
ing hoist, reconditioned and painted .. 8,750 
COLUMBIA 1955 12” High, 3-block model 

with magnetic hoist and side return .... 10,900. 
STEARNS 50 cu. ft. mixer with 40 hp 

motor, excellent condition, used daily 2,000 
COLUMBIA used molds, write for list. 
COLUMBIA 1955 8” High, 3-block model 

with magnetic hoist and side return .. 8,900 


$11,500 


BERGEN MACHINE & TOOL CO., INC. 
189 Franklin Ave. Nutiey, N. J. 




















FOR SALE—CONCRETE TRUCK MIXERS 
(As is — subject to prior sale) 


1957 ROCKET, 5 yd. on 1957 
Dodge tandem C3KA T-70U0 top 
quality, being used daily $8,000.00 


1952 Ford F-8 Cook Chain 
Drive Tandem, old but usable 1,500.00 


1950 Rex, 3 yd. on 1946 Ford 
Thornton Tandem old faithful 750.00 


1950 Rex, Serial TP-150, conv 
open end, clean, 5 cu. yd 1,500.00 


1952 Biaw-Knox, 3 yd. on 1952 
International 170 tandem 2,500.00 


1958 Crane, % yd. — P&H 
50 ft. boom, no bucket, Diesel 
462 hours, Model 255A, 22” 
treads, fair leads and tag line 
winder 18,000.00 
Bye yd. Rex . 500.00 
342 yd. Blaw-Knox . 400.00 
5 yd. Jaeger ae - 600.00 


1954 Rockets, 5 yd. on White 
2264 chassis, 1954 . each 3,900.00 


Galion 12 yd. Dump Body 950.00 


Complete Fleming block plant equipment in North- 
east Missouri - 3,000.00 


CONCRETE TRANSPORT MIXER CO. 


4983 Fyler Ave. St. Lowis 39, Mo. 
Phone: Flanders 2-7800 


FOR SALE 


2 (two) automatic plain pallet Multiplex block 
machines 

1000 %4” x 18” x 18” steel pallets (just 
cleaned) 

30 72-block racks 


complete mold boxes in good condition, 2”-4”- 
6”-8”-12”" flue and brick 


l-bag mixer. 

Lintel mold 8 x 8 x 12 ft 

Hand lift truck 

You will have to see this equipment to realize 

the bargain offered here 

BIG SANDY CINDER BLOCK Co. 
Paintsville, Ky. Phone: 789-4454 

















FOR SALE 


One Blaw-Knox ready mix plant consisting of: 
one 3-compartment, 100-ton aggregate bin; one 
300 bbi. cement bin; one 400 bbi. cement bin 
one 2000 Ib. cement batcher with automatic cut- 
off; one cement worm 9” in diameter, 16’ long; 
one 6 cu. yd. aggregate batcher with beam scales 
one Neptune 2” water meter; one 50’ bucket 
elevator; one 4” pneumatic unloading pipe. This 
equipment can be seen in operation and can be 
purchased very reasonable 


BOX B-4, care CONCRETE 
400 W. Madison St., Chicago 6, Ill. 





SWAP — SELL — BUY 
BLOCK MACHINES 


1—Kent Single Block Machine with all 
boxes & Pallets Full Production . ...$2200.00 


1—#7 Joltcrete, all motors, 3 
boxes ... . 700.00 


1—#9 Joltcrete, All motors, 3 boxes .. 900.00 
1—12 cubic foot mixer brand new .... 995.00 
1—14’ Conveyor, with motor, brand new 495.00 


WRITE + WIRE + PHONE 
Mr. McCaughey 
Send in list of equipment you need. If we don’t 


have it in stock, we usually know where we can 
find it at a bargain. 


GENERAL ENGINES CO., INC. 
Route 130 Thorofare, N. J. 
Phone: TI Iden 5-5400 























REPRESENTATIVE WANTED 


An opportunity exists to represent a leading manufacturer of concrete block plant 
equipment in several Northerly, Mid-Western States. Experience in the concrete 


block industry is important. This unusual business opportunity is available on 


commission basis, with or without drawing account. Either an individual or an 


established dealer representation is sought. It offers a substantial yearly income. 


Replies treated confidentially. Give experience and other pertinent data. 


BOX B-2, care CONCRETE 
400 W. Madison St., Chicago 6, Ill. 





SMITHKO 
CEMENT 
COLORS 


* The Standard of Com- 
parison for Forty Years 

* 65 Shades to Choose 
From Including Many 
New Colors 


Send For Latest COLOR CARD, 
Samples, Technical Brochure, 
and Quotutions. 


SMITH CHEMICAL & COLOR CO. 
53-57 John S$t., Brooklyn 1, N.Y. 




















For more information use postcard facing page 32. 
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FOR SALE 
Sintering machine for lightweight aggregate pro- 
duction. As-is condition or rebuilt and guaranteed 
Excellent buy. Write: 


WESTVIEW PROPERTIES 
Box 273 Marietta, Ohio 


SALESMAN WANTED 
Selling ready-mix, prestressed, precast concrete, 
concrete block and specialty building materials to 
contractors. Thorough knowledge of concrete prod- 
ucts sales necessary. Engineering degree prefera- 
ble. ““Boozers’’ please do not apply. 

ANCHORAGE SAND & GRAVEL CO., INC. 

P. O. Box 1994 Anchorage, Alaska 
Ph: BRoadway 2-4001 Art Waldron, Pres. 


FOR SALE 


Concrete manufacturing plant and builders supply. 
Concrete fence patent. Two houses, one lot, 175 
acre farm. Reason for sale, ill health. 


STANDARD CONCRETE PIPE CO. 
McEwen, Tennessee 











E. L. CONWELL & CO. 


Established 1894 
ENGINEERS @ CHEMISTS 
INSPECTORS 


Cement, Chemical and Physical Laboratories 
Tests of Cement, Concrete, Sand, 
Steel, Cement Block, Cement Brick. 

Chemical Analyses of All Commercial 

Products. Compl Technical Supervision 


of Central Mixed Concrete Plants. 
2024 ARCH ST. * PHILADELPHIA, PA. 














Announcing the ALL NEW MULTI-MOLD 





STEP FRANCHISE 


We are now tak- 

ing applications 

from competent 

business people 

of high character 

for exclusive ter- 

ritories for high- 

ly profitable step and other precast 
items. We will lease you the 
proper equipment and train you in 
proper production and marketing 
methods. 


CONCRETE STEPS, INC. 
BOX 6150, COLUMBUS 23,0. 

















USE AS A MULTIPLE 
CASTING BED 


SPLASH BLOCK — BUMPER 
BLOCK -—- PARKING BLOCKS 
— STEP STONES ETC. 





CALL — WRITE — WIRE 


Superior Concrete Mchy. Co. 
5352 W. Broad St., Columbus 4, Ohio 


PHONE: TR 8-5405 








OTHER SPECIALTY FORMS AVAILABLE: = ‘sius — noprers — Bo 


USE AS A VIBRATING 
TABLE 

15 SQ. FT. OF SURFACE 
AREA 


Rugged steel frame @ Heavy duty vi- 
brator, eccentric and motor @ Surface 
plate lifts off allowing Multi-Mold acces- 
sories to be installed @ No drilling or 
welding to install accessories @ Rubber 
vibro-insulators. 


SPLASH BLOCK —— PARKING p-— 
— PATIO STONES — LINTEL 








PALLET CLEANING 


No Need to Shut Down — Latest Type Machine 
Serving the South at Your Plant. 


SeuTeEASTE PALLET yay A SERVICE 
5920 Terry Parker Drive 
Jacksonville, Floris.” 
PHONE: RAymond 4-4676 or Elgin 6-7957 


and Concrete 


COLOR YOUR CONCRETE WITH 
LANSCO CEMENT COLORS, avail- 
able in 40 ATTRACTIVE shades. 
Suitable for all types of concrete prod- 
ucts. Write for our new color card, 
copy of “Suggestions For Using Ce. 
ment Colors,” and for free samples 
and price list. 








ed by: 


LANDERS-SEGAL COLOR CO. 


76 Delavan St. ° Brooklyn 31, N.Y. 








PLAIN PALLET CLEANING 


We truck our machine to your plant and supervise 
entire cleaning and planing off of pallet resi 
No need to shut down as we wi will keep up with 
production. 
EDWARD A. LOBSTEIN 
31521 Cyril Drive raser, Michigan. 
Phone: Prescott 2- 21155 








CLASSIFIED ADVERTISING 
IN CONCRETE MOVES 
USED EQUIPMENT FAST! 








PALLETS NEED CLEANING? 


Our operator trucks yw to on > 
proximately 300 plain steel pallets popular 
sizes cleaned per hour. No interruption in produc- 


tion 
FRASER PALLET CLEANING 
Rine Pries-Gerard DeVoider-Gien Schroeder 
P. 0. Box 114 Fraser, Michigan 
PHONE: PRescott 2-9722 











Alpha Cement Starts 
Weather Forecast Service 


A unique monthly weather fore- 
casting service for users of cement 
was initiated by Alpha Portland Ce- 
ment Co. 

It is the first specialized service of 
its type offered in the cement indus- 
try, and is available to all Alpha cus- 
tomers in the eastern half of the 
United States. 


Purpose of the service, which pro- 


vides more detailed weather informa- 
tion than that available from the 
U. S. Weather Bureau, is to help 
contractors, ready mix companies and 
concrete products producers plan 
their work for the coming month 
with better knowledge of what to ex- 
pect from the weather. 

Alpha has undertaken the distri- 
bution of this weather report on the 
premise that companies working with 
cement need all the information they 
can get to guard against the large 


losses sometimes caused by the ele- 
ments. 

The information contained in the 
monthly weather service is supplied 
to Alpha by Weather Trends, Inc., 
New York, a private firm of meteor- 
ologists specializing in long range 
forecasting. 

Weather Trends studies in detail 
the weather problems in Alpha’s en- 
tire trading area. Alpha distributes 
cement from seven plants east of the 
Mississippi and one in St. Louis. 


FEBRUARY, 1961 For more information use postcard facing page 32. 31 








Edmont Case No. 712: Cubing concrete block, employees wore out 
leather-paim gloves in 114 shifts. Edmont recommended the No. 360 
Grappler, palm coated with heavy duty Durox plastic, which wore 
4 shifts, reduced glove costs 5542 %. 


Job-fitted glove cut costs 551/2% 


In the case above, the job-fitted Edmont glove cut costs from 
50¢ per man-day to 22¢. The back of this glove is left un- 
coated for flexibility and coolness. The palms and fingers are 
coated with exclusive Durox plastic, giving several times the 
wear of ordinary plastic or leather palm gloves, 


Free Test Offer to Listed Firms: Tell us your operation and 
materials handled. From more than 50 types, we will recom- 
mend correct gloves and send samples for on-the-job testing. 


Edmont 


JOB-FITTED GLOVES 


Edmont Inc., 1206 Walnut Street, 
Coshocton, Ohio — In Canada, 
write Edmont Canada Ltd., 
Cowansville, Quebec, 


® Buying and selling used 
equipment. 


® Finding experienced help. 


® Locating the job you want. 


The cost is low—$10.00 per column inch. 
All classified ads are sold in even inch 
multiples. Closing date for all classified 
ads is the 4th of preceding month. Box 
numbers available at no extra cost on re- 
quest. 


SEND YOUR AD IN TODAY TO: 
CONCRETE PUBLISHING CORP. 
400 W. Madison St. Chicago 6, Ill. 





— For QUICK RESULTS | 


put your problem in 
CONCRETE’S 

Classified Ad Section 
TOPS FOR: 








For more information use postcard facing page 32. 
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Dur-O-Wal Div., Cedar Rapids Block Co. 
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Lang Concrete Products 
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Lubrication Engineers, Inc. 

Oswalt Engineering Service Corp. 
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Southeastern Pallet Cleaning Service 
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Transit Mixed Concrete Co. 

Trinity Div., General Portland Cement Co. 
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CONCRETE 





Please put me on your mailing list to receive my 


own FREE copy of CONCRETE each month. 


NOTE: This offer is limited to PRODUCERS of 
concrete block, precast concrete products, 
and ready mixed concrete in the U.S.A. and 
Canada. The proper producer classification 
must be indicated in the boxes at the right. 


Name 
Company Wr Re PRL oe Se 
Address _ 


Rae 


[] Concrete Block 
and Brick. 


C) Concrete 
Products exeept 
Block and Brick 


[-] Ready Mixed 


Concrete 





Db 





1 ton lighter 


Jaeger 7 yd. Aluminum-Frame “Short Base’’ hauls today’s low cost payloads 


Aluminum Light, Steel Strong: Alumi- 
num construction in mixer, combined 
with the aluminum components now 
available in trucks of all makes, saves 
2,050 Ibs. of weight. 

Drum and transmission parts are 
alloy steel, for maximum wear-resist- 
ance, longest life. 

“Short base’ design places rear 
mixer mounting 10 144,” to 28 14” farther 
forward than on other mixers. Gives 
best load distribution and eliminates 
the cause of frame distortion in short 
wheelbase trucks. 


Standard Jaeger Transmission: Mul- 
tiple speeds with either rear or front 
of engine pto, as desired. Simple man- 
ual front and rear controls operate 
from cab and ground. 

For actual cost comparisons, and 
complete data, ask your Jaeger dis- 
tributor — or write today. The Jaeger 
Machine Co.,522 Dublin Ave., Colum- 
bus 16, Ohio. Jaeger Machine Company 
of Canada, Ltd., St. Thomas, Ontario. 
Worldwide Sales and Service through 
Jaeger International Corp., Apartado 
137, Panama, R. P. 


JAEGER TRUCK MIXERS 








No. 158 in.a series of advertisements featuring leaders in the 
concrete products industry who are stepping up block produc- 
tion with Besser Vibrapac machines. 
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Besser-Matics in the Frederick plant of Supreme Cencrete Block & Products, Inc. 


a 


i g sg al? 
PUCLIOTTI s oe 


...after installing Besser-Matic automat 


Three men produce 18,000 block a day at the Frederick, Maryland 
plant of Supreme Concrete Block & Products, Inc. Output per man hour 
increased almost 60% after the firm installed two Besser-Matics. 


~~ 


Supreme Concrete operates five Vibrapacs, all told. Two are installed | ie . 

at their plant in Hagerstown, Maryland. Two are teamed up with the ge bd 

Besser-Matics at Frederick. And the other Vibrapac is installed at » \ ¢e | f / 
a 


the company’s plant in Winchester, Virginia. 


Together, the three plants produce about 7,000,000 8”-equivalents 
annually. Products include “Split Rock,” ‘““Mod-Art” half-high units, 
design block, and standard block for residential, farm, commercial, 
industrial and government jobs. 


Mr. George R. Lyles, Sr., co-owner of Supreme, credits Besser machines 
with being “‘the best machines on the market today to make money 
with.” Like other blockmakers, his experience is that Besser equipment 
stands up better under the strain of tough, continuous blockmaking 
service. There is practically no downtime. 

Besser-equipped plants all over the world get better block — faster — 
and more profitably. Before you invest in new blockmaking equipment, 
get all the facts on Vibrapacs and Besser-Matics, and how they can 

help you earn extra profits. Call in the Besser representative. 


BESSER COMPANY 


,77 Dept. 127, Aipena, Michigan, VU. S. A. 
oad First in Concrete Block Machines 





